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APPLETON V-o1 SERIES 
CONVERTIBLE VAPORTIGHT 
FIXTURES 


Reflector 

Steel, with green por- 
celain enamel exte- 
rior; sized for 100 W, 
150 W, or 200 W 
lamps. Snaps easily 
into position 


Malleebie Iron Unilet 
Takes either 100 W or 
150-200 W adapters. 
Ceiling, pendent, or 
bracket types available 
in a variety of hub sizes. 


y, xe | 


ty LLCONAA ake 


anh 


Of 4 y j nm / 
LE MW OF 


4 a 


R ~2kanan 
ann ~ Unit Assembly . . . 


to relamp or convert! Asay 


100 W and 150-200 W size globe adapter with 
shock absorbing socket. Die cast aluminum 
guard has two seaied stainless stee! ball 
plungers which snap securely into cavities in 
adapter. Vaportight globe in 100 W or 150-200 
W sizes in clear giass or various colors 


@) 


One trip up the ladder, a few quick twists of 

the wrist, and relamping or wattage conversion 
is done! V-51 reflectors with integral neoprene 
ring adapt perfectly to the grooved 

unilet... permit instantaneous 


substitution of reflectors. 








For economical service and maintenance, 


it's hard to find anything more practical 
than Appleton’s V-51 Series exclusive 
unit assembly (adapter, receptacle, globe, 
and guard). Shock absorbing socket cuts 
lamp replacement costs. Try the 
Appleton V-51 Series standard or shallow 
dome, deep bowl, or angle type reflectors 
and 100 W and 150/200 W vaportight 
unit assemblies in your plant today. 
Available in a variety of hub sizes in 
pendent, ceiling, or bracket type 
Maintenance man takes fixtures for every kind of installation 


Spare assembly to lamp requiring replacement 


or wattage change 
... screws fresh unit in place and the jot 
done! Higher wattages of 

changeable with 100 watt unit and car 


used in same unilet body. (Die-cast aluminum 
guard turns counter clockwise to act as a tool 


for easy removal in relamping) 


removes lamp assembly 


150/200 are inter 
t 


and slight quarter twist engages 

neoprene ring with the groove in the unilet 
and snaps the reflector in position. Entire 
peration of removing lamp, inserting new 
unilet, and positioning of reflector requires 
no special tools no set screws no small 


; 


parts to juggle. Absolute si 





APPLETON 


ELECTRIC COMPANY 


1701 Wellington Avenue «+ Chicago 13, Illinois 


Also Manufacturers of: 


mon FF ge 


- . 
5 Proof 
v Fixture Ma able Iron 


nilets & Covers 


Sold 
Through Franchised 





APPLETON 
® |. the Standard for 
Better Wiring® 





yu ct EXTRA PROTECTION 


plus Extra Economy with 
ECONOMY FUSES 


, Specially Developed Metal Alloys 


Complete Line of Fuses 


NEARLY 400 TYPES, SIZES AND CAPACITIES 


/ SEND TODAY FOR EVERY PURPO Se ~ 
ECONOMY FUSE & MFG, CO., 2717 Greenview Ave., Chicago 14, Ill, 


July, 1958—ELECTRICAL WHOLESALING 1 

















answer that 
distributor 


Whenever - 
consid 


doir 


always 

way of 
example 
%3Q0-circult 

This AC/DC 

the 1c% 
elboard 


7 


Since 1 


app 
more pan 
quote on 
happen 


orde 


+a 


First, the dist uto gets 
might have the 
Moreover, 


the 


from 
than 


omes 
re 


his margin ¥ profit 15 6° 
pactory-assembleé 


If 
them, 
ALTERNATE.’ 


yter 


you will t anization % 


Everybody l be 


sincerely, 


J. 


WJM:map butor Relat 


ve had a lar ex 


oe. ££ 


you' 


like to share 1 with 


oO 


you' lenty of opportun 


perience wr 


our distributors in D« 


r which 


contractor Ss 
the dis 


if he 


be on 


ities 


ahead. 


Moriarty 


1¢ 


about 1t- 


me 


UT 





++ed Line. " 






THE INDUSTRY’S SALES & MANAGEMENT MAGAZINE 





JULY 1958 





Print Order This Issue: 13,409 







FEATURES 


What would 


you do? 





Times and Trends: Fighting for a Principle 8 






















How | Sell the Tough Ones Tom Kurtz 38 








l se this 
a How I'm Selling Up—Against the Downturn Jerry Carroll 41 





Have Smile, Will Travel Glenn Hoefele 44 






Much planning 
; What Goes into a New Branch 46 
went into this. 





The Salesman’‘s Technical Notes J. F. McPartland, W. J. Novak 50 


Golden Outlook by the Golden Gate 








{ bright 






outlook is 
56 


seen for 







distributors .. . 
Lighting Competition Winners 






DEPARTMENTS 








Credits and Collections Calendar of Events 








Letters to the Editor Industry-wide Programs 












People in the News 





Top of the News 






New Products Sales Representatives 













Obituaries 





News for the Industry 






Business Index 66 New Literature 99 









68 Sales Aids 





Chuckle of the Month 







New Products You Can Use 





EW will present case studies on how to sell 
a electric heat successfully, plus a distributor's 
App | successful system for helping contractors be- 

a come better businessmen. 







PRICING ELECTRICAL JULY, 1958 


Wholesaling 
The curse of the ee 


electrical supplies GEORGE GANZENMUI | Credits and Collections 
The electrical wholesaling business 


salesman | oe or cag “  . . can well be the industry that 


ROBERT S. BUSH 
JOHN D. MARTIN 


HERBERT 





leads the nation out of this reces- 


eee : 
sion 


HOWAR 


But not when he uses “°“*" 2 


NATIONAL PRICE SERVICE >» vcusn. ers of NAED 


McPARTLANE vent 5 I 
How? Gros pleaded for not only 


the “hard sell” but also the “smart 
sell.” W | rir 


Cc. B. SHAW 


e “How I Sell the lough Ones” 
| K 


e “How I'm Selling Up—Against 


the Downturn”) ( 


e “Have Smile, Will Travel” 
H 


for 
-Up to the minute 
net prices 


Speaking about the convention, 


. Illustrations ELECTRICAL WHOLESALING 


- Comparative catalog 
numbers 


There was fun and frolic—but also 
e Descriptions a great deal of “brass-tacks” talk 
. Zones where applicable , 
eee 


All in one carefully organized, compact For the sights and en 
. . . \ N \ 
binder or with carrying case or desk rack 


fo suil your preference and Pasition end 


. company connection must be ndicated on sub 
without extra cost. scription orders Want to open a branch—or just feel 
’ ' 
you ve got to 


It 





HENDERSON-HAZEL CORP. DEPT. 887 


1360) Euclid Avenue Cleveland 12, Ohio 
Please send mp q | 
\ 5 3 plete details about 


NATIONAL PRICE SERVICE to 





mmediatel y Dl Ggahor 


On the lighter side: One conven- 
tioneer—returning from an evening 
with the boys—was trying to figure 
out an excuse for his frau who was 
foot-tapping back at the hotel. Came 
the light. Phoning the room he said, 
“Don't pay the ransom, honey—I've 


Nome 











escaped!” 
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Read what jobbers 
all over the country 


are writing us about the RS-3: 
“he ‘ a ght! Set the 


e.” SK, 


need 
ea 


LETTERS TO THE EDITOR 





Graph-ic Progress 


Dear Si 
We thought you 
enclosed re-do ot 


smile from. the 


your graph, with the actual results 


superimposed that were obtained by 
Dauphin Electric through the efforts 
you described (EW-May 58, p. 44) 
Using the top of your graph 
the rather low normal December 
gross profit figure and bottom 
indeed 
Dauphin has wor ack five 


sixths of 


he very low February gross 


pront, 
the way | 

FRANK L. PALMER 
FRANK L. PALMER ASSOCIATES 


MECHANICSBURG PENNSYLVAN 











Latest Countdown 


Dear Sit 
Add 


form cash discounts 


another vote 


From an_ accounting 
many benefits would 
ufacturers would standard > on 
cash discount, permitt to do the 


same for our customers. We would 


like to see a discount | enough to 
provide 1 real incentive for 
payment 


Evidently the 


prompt 


comments 
voring 2 cash discount 


tributors fa 


are being heard by the manufactu 


e as we recently received notices 
manufacturers advising 
future 
You guessed it. Both of 


had formerly extended 5 on 


irom two 
their discount would be 2? on 
shipments 
them 
many items 

We are 
from 


hopefully word 


manufacturer 


alting 
some who is in- 
creasing his cash discount to the 2 


level, which will really be indicative 


standardization 
R. B 


RISK SUPPLY CO., INC 


toward 
BRASSII 
KIRBY 


INDIANA 


Dear Sir 
With 


cles and many communications regard 


reference to your recent art 


ing these cash discount schedules, | 


too, would like to express my views 


In considering the use of the cash 


discount, the primary purpose of 


which is to provide some incentive for 
the customers to pay their bills by 
stipulated time 

It would seem that the average per 
son would prefer to have this discount 
at 5%. Certainly 5% 1s a creater in- 
However! | 
extremely 
to take 


than would 


realize that it 
} 


hard to get the entire 


centive 
would be 


industry 


on Cash Discount 


NDALI ELECTRI 


ATTLE CREEK, M 


complete agreement in 


y a unified cash discount in 


trical wholesal 
that discount 
In the 10 vears | 


usiness I’ve experienced nothing but 


re elec ng field. In my 


opinion should be 


been in the 


h 


ravation, confusion and problems 


How simple 


to cash terms 
tO Say ? 10 days on 


verything,” instead of listing three o1 


four discounts that would be stated 
for a complete bill of material 
There would certainly be less con 
understanding be 


ind seller 


fusion ind hetter 


ELECTRIC 


O. K 


PERTH AMBOY 


By 
I would like to 


opinion and 


register my 


isons therefore, as fol 
lOwWS 

For over 10 years I have fought 
the battle of 


counts more so on the up side rather 


uniformity in cash dis 


than the down, as I fundamentally feel 


that the manufacturer not giving at 


least 2 cash discount is the one cost 


ng us the greatest loss today. In com 


ments put forth I agree with the time 
iving results that a cash discount 
vould afford both the distributor 


nobody 


and 
his customer, but seems to 


ave Commented on the actual dolla 


loss ! Hered ) unauthorized 
/ 


ascot 


In polling quit v independent 


perese 
INVOICE 
extend 
| ike 
ment 
by the 
on. the 


ithe 


ttitude 
the Pp 


position 


ack ive 

Some 
months 
whose 
Though 
know of 

s the 

counting department through its pres 
ident of our ling in the matter. Thi 
gives a spend O} lity to state 
idjustment 
letter that 


our posit 
made y ‘ | \ ful rorm 
xpress¢ iT I i ynererore s 
of such 

We are seriously considering 
ing the month of July t ke 


devot 
iction, 
nd wonder sympathy 
would consider but this time 


bro iden ny 


PRESIDENT 
REVERI ELE 


CHICAGO ILtte 
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Gold Seal Tape splices neatly, fast 


It has high dielectric strength without bulk 
Wm many splic Ine lobs It’s east . easv to mold into a neat. 
thin wrapping. Just what the doc ordered for cramped areas. 


but we birds see more Gold Seal used for insulatis e cable splices 
than any other tape. High service line or terminal box, quality 
and convenience talk and that’s Gold Seal Plastic Tape. 
in the handy 20 ft. roll. Try it! Jenkins Bros... Rubber Division. 


100 Park Avenue. New York 17 


IN HANDY 20 FOOT ROLLS 


Seal FRICTION RUBBER PLASTIC Tape 
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and TRENDS 





Fighting for a Principle > 


The plight of small business when it is racked by the ruthless, immoral, 
anti-democratic—but legal—organizing methods of unions is depicted on 
the facing page. In this “open let advertisement, whi red 
New sday a | ong 
Milton C hrismatl ] es ] { na Cv) il 

This dramatic appe: r pulled —; ibhy » relief. | 
dition to its appearan he l 
to Presiden 
and 

eplies was an invitation to M ppeal 
Relations Board in Washington e did. Hoy 
against organizationa D ‘ting | { IBEW 

While awaiting action, C hrisman and his employees may find consolation 
in the fact that other electrical distributors and their employees, faced with 
a similar situation, have successfully resisted the union. B: 


The issue at autie is simple: preservation of the right of employees to 
determine whether or not to join a union. | ter 
Imposition OF unlonizatt 
When management takes tl 
pressure. Yet 
which elsewhere paved the ( TS 

The sooner the American sable and Congress face this important issue 


ness-destroying 


squarely, the sooner the totalitarian tactics employed by unions in organizing 
can be checked. 


The Tenets -- Revised 


One of the events of tl ful NAED 501) 
in San Franc é Oo mind was th 
George Albiez of the 1 “Tenets of the Electrica Dis 

This new credo sums up simply ond succinctly the a ce and eae of 
the electrical distributor in our economy. We 


( pag $) and application by all w un 


Sienes Sell or Stupid Sell? 


When BBD&O president Charles H. Brow 


their 

For distributors’ salesmen, this neat turn of phrase has special significance. 
Smart sell means persuading customers that the products and services of 
your company are worth a fair price ” Stupid sell means taking 
whatever cut or concession is required 


Which describes your efforts—smart sell or stupid sell? (1 


salesmen are smart-selling in todays tough market, see page 


qe 


EDITOR 





AN OPEN LETTER TO THE MEMBERS OF THE FEDERAL AND NEW YORK STATE LEGISLATURE 





: A iD 
‘SLAND 


ELECTRICAL SALES CORP. 
LIGHTING FIXTURE CO., INC. 


tl mat rh ‘ ‘ be t 
| 
\ ur 1 t al I f \ 
a « ~ 
‘ ‘ i 4 I la } i 1 1) er he i 
1a i } é bus 
' 
- - | 
es 
} 
\ ed 
by , 
~ 4 
} i \, | \1 
i 1 t ! i 1 r t " ad 
nag ) at we bee ked 
to do 
five t ! t 
tion « luct | th Ri are t Ke ’ i ba 4 {) é lo 
not fee ihe i I ! f tha “ e as t r 
T ber ! in I “ } i t ese “ eser 4 
Tt t ed ment. A ¢ " ¢ ely me ed the NLRB 
ra cet e this could be |} Local 19 ational |} } af ¥ 
trical Worke 1 “disclaimer of ' ened , = aia heiiacnen Gee 
rea smade ¢ } he il if el 
A sh t h ets returned a “discla \ ned 
for an election. and a igh the union claimed its picketing was merely for ‘‘ed at 11°* purposes, the 
NLRB ordered an election. The results of that elect ere juestionable the was n aly re- 
jected. Yet, since then. because of the resumpt rs ed “or zational keting, our ! ess again has 
been seri rusty jeoparaize 1 
The National Board has denied r request for ten ra I inctive relief pe ling the disposit f the 
charges before them. « hich a complaint of unfair | 1 practices has been issued. We have little ground for 
believing that our situation will be materially altered less the “organizational” picket line can be enjoined until 
the merits if the boar I's complaint are resolve i by board heart g and de« sion. However, una dabls this hear- 
ing and decision requires many months during which time the picketing is allowed to « 
It seems to us, that when an unwanted union, acti wit the letter of the law, can thus place both em 
plovers and empl ees at its mercy, there v ia car be a seri 1" le fe t ‘ r nat ns labor legislation 
+ and labor law adiminimtratior 
Frank ly we ne nger know tt whon to tur \« a gesture n ade ! le sperat I we apy al t you 
i 
and to vour colleagues to u vestigate and re mmend clarity y al 1 rrective leg slatior n the | iblic interest, 
in a manner consistent with the traditions of equal eq for m agement. individ emplovees, oO ganized 
. . : I 
labor, and the general | iblic 
ey 
\ I Ss a ( 
g g Fixt { I 


4 y 7 VA : 
, Vili 4 tid Win 


MILTON D. CHRISMAN 
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TOP OF THE NEWS 


National Electric's New 
National Representative 


Big Change 
at Square D 


Labor War 


Wholesaling Norms 


Transformer Study 


Fair Trade’s Wake 


and its significance to you 


Efiective July 1, R. C. Bennett will become exclusive representa- 
tive for the sale of all National Electric Products Corp.'s electrical 
distribution materials in the U. 8. According to W. C. Robinson, 
Ir., president, the purpose “is to streamline for today’ s marketing 
and servicing conditions.” Bennett, forme: renera e president, 
vill rem on National Electric’s ul f directors and executive 


ymmittec ' per 1 afhliate comp . ed Bennett 


Associat ne with offices continuing at 2? { Center, Pitt 
burgh. Bennett Asoualiates will operate present National Electric sales 
offices and warehouses around the country. 


i-fiective August 1, Mitchell P. Kartalia becomes general manager, 


marketing division, Square D Co., according t n announcement by 
Gordon Patterson, president. Kartalia sncoced Frank H. Roby, who 


has resigned. 


Mid-Island Electric Sales Corp., Mineola, N. Y., battling an 
IBEW pocket ime, even though the fir ny ( 
OO pr en t ing tl inion. Fighting for 


nr 


cCnalng 

Cr SNOWS 
ceivables 

ratio 1 

1 inve ver per year 

rofit shows | per cent. I lectrics al wholesalers with 

a net worth of $300, 000- 500. 000 had a gross profit of 18.37 per cent. 

In 1956 it was 12.87. Wholesalers with a net worth under $50,000 


displayed a gross profit of 17.88, « pared to t previous yeal 


nt 


1 including 

tiONS aS a 

kind. When 

I ait ( d i ir transtorm 
cent of the responding contractors said they got them 


from the electrical wholesaler. Forty-nine per cent ie chief elec 
10 replied, claimed the manufacture! presentative 


if you want to know w nate iob ole int maintenance is, 


turn to “News for the industry,’ vhere the results « rst-time 


urvey 


The Sunbeam Corp. has launched a new method of distributing. I 


ll reduce the number of distributors currently handling the firm's 


ires appliance ind select new ones to be offered the 


company s vholesale distributor greel 
trade’s death, the number of retailer promotion and 
trics was reduced. Sunbeam the mined that a re 


1umber of distributors serving the remaining dealers 


Reason given: with fair 
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NEW: 


HOT LINE CLAMPS 


ONLY WEAVER 


machines both wire-bearing 
surfaces to make them perfectly 
smooth, straight and parallel. 
Result: Full conductor contact 
across the clamp. No rough spots 
to cause arcs, 


COMPARE 


any other clamp with Weaver. 
Rough wire-bearing surfaces 
invite trouble! 


unretouched photos 


WEAVER 


LUBRICATED HOT LINE CLAMPS 


Two sizes cover most requirements — 
why carry needless inventory? 


YOU'LL WANT SAMPLES TO SHOW YOUR UTILITY 
CUSTOMERS. THEY'RE AVAILABLE ON REQUEST 
WRITE TODAY! 


Va) 
J.A. WEAVER 2110 HOWARD ST. ST. LOUIS 6, MO. 
~ ange ce.1-8100 
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NEW PRODUCTS 





Telephone Rel 


Baseboard Heater 
Offers d: ea 


wide range of remper 


y installation 


Ni 


FOA 


EMS + 


ESO, ESR 
Automatic 


Northlake, TIL. 


f 


3 () ( O-ir noth e Edwin L. 
Wiegand Co., 


Pittsburgh, Pa. 


ay 


\ 
ESA, EFA 
Electric 


© 
Oo 


e -- 


intercom and Chime 


Manufacturer 


compl Te intercc 


Foot Switch 


Switches 
bolting to 


facturer 


cant be tipped by user 
floor unnecessary, manu 
claims 

| I o 


} Lhe 
Honeoye Falls, 


oP 


Ventilator Light 
Bathroom, 


"slim-trim' ventilator 


m 
cts blocks can be ful 
NEMA Ty\ 


pe 


Y} 


Allen-Bradley 


ome in lor 
Ivpe 7. e 


Wis. 


COs ompan idicates 


waukee, tries Inc., Rochester, N 


12 


utility re 


product 


radio system 


Rittenhouse Co., 


om get 


light 


utility 


and moisture 
Fasco Indus- 


% 


give s 


Ellipse Lighting Fixture 


‘ 
cilipt 
vith ar 


ward 


e EJS Lighting 
veles, Calif 


Los An 


4 orp.. 


High Temperature Wire 


High + pera 


e Western Insulated Wire 


Co Angeles, Calif 


. Los 


Color Floodlighting 


4 ,¢ } 


\ 


‘ 


1) 

tion of nch n tl 
Electric 
NJ 


e Stonco 
Kenilworth, 


Products Co., 
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it's good business 
to use Cutler-Hammer 
fusible service 
control 


BAN 
es 


eR 


bk’ 


* 


osures 


roa 


iob req 


137 models 


to choose from. . . 30 to ‘ge weeoy- 
. 4 a alanced 
200 ampere capacity $e give you imn 
4330 e 30 or € ¢ unit 7 might waste “shopp 
ts with 4 to § fuse Surface, fm Cutler-Hammer, nation idvertise 


THE SATURDAY EVENING POST 


} 
1 in such magazines as 
TIME, NEWSWEEK 
is recognized by ail as a manufacturer of dependable con 
tomer »ptance”’ and build 


trol products. Cash in on this 
reputation for installing service contro 
equipment 

Cutler-Hammer Fusible 


owest. saves time ‘ffort during 


itler-Hammer Service 


Service n economy 
too . priced with the 
installation. And you can depend upon ¢ 


le ynger 


Control for lasting trouble-free service no nuisance 


service calls. See your Authorized Cutler-Hammer Distributor 


now ; ull be glad vou did. CUTLER-HAMMER Inc 
ul Avenue. Milwaukee 1, Wisconsin 
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NEW PRODUCTS 





1SA ~ 250V 20A ~ 250V 


GROUNDED TO STRAP 


Grounding Receptacle 


Maker says installer is rid of guess- 
work; 2-unit receptacle has two sep- 
arate circuits 


New 


model #394 


2-circuit ground receptacle 
is designed to rid guess- 

installer in air-condition- 

Receptacle 


[5-amp, tandem or par 


work for the 
ing installations contains 
two units 
allel blade face 
3-wire, 20-amp 


bac k OI 
terminals 


with “U” grounding 
Other fea 


side wiring of 


crow-foot 
tures; screw 
cool op 


Bakelite, +394 has two sep 


sturdy grip and 
eration 
irate circuits: one 15-amp, 250-v; the 
other for 20 


In metallic wired sy 


amp, 250-v, operation 
stems there is no 
need for ground wire, maker ind 
cates. e Slater Electric & Mfg. Co., 


Glen Cove, N.Y. 


Troffer 
New troffer recesses | 34-in 


New troffer recesses 1-8 -1n ind 
bills it the 
minimum 
Also claimed IS new 
stallation 
work, 
“Slendex, 
polystyrene diffusing panel 
shielding is 3-in deep 
Lighting, Chelsea, Mass. 


producer inswer to 


absolute cavity problem 
freedom for in 


maintenance of duct 
Stvled 


shielded by a 


and 
air-conditioning, etc 
troffer is 
Including 
e Smithcraft 


Hand-light 
Especially for repairmen 


New 


as being especially 


hand-light—-F-5P—is described 
adaptable to the 
needs of and technicians 
Aluminum construction 
make it 

treatment, 


Mfg. 


repairmen 


and plastic 


lens easy to carry—allows 
rough 
e Carpenter 


Mass. 


producer _ states 


Co., Somerville, 


14 


Head 


No more conduit threading, maker 
states. 


Service 


New 


inates 


Service head (clam ype) elim 


need tor threading conduit 


company states. Suitable for ‘ise on 
rigid conduit and EMT with no add 
tional fittings needed. Installer secures 
head to any type conduit by tightening 
two screws. Available several sizes 
ill have S-wire, 5-knockout covers 
Available in several zes for +-in 
| e Crouse-Hinds Co.., 


| n conduit 


Syracuse, N.Y. 


Lighting Protector 


Higher stocking offered without 
breaking lamp or fixture; protection 
from dirt 


models 62 and 651 rust 
roof, Plexi-glass shield and neoprene 


seal, create 


Company 


own imbdient Operating 
temperature for full light 


lowest 


Capacity in 
temperature manulacture! 
Additional features 


units cannot be dislodged: higher stock 


states lamps in 


ing without danger of breaking lamp 
from dirt. e 
Inc., Flint, 


Or nxture protection 
Paramount Industries 


Mich. 


Grounding Outlet 


Manufacturer says it will take all 
125-v, 3-wire grounding caps: has 
special mounting straps 


outlet tor ap 
featur 
maker 
outlet 


New 3-wire grounding 


pliances has Despard design 
ing special mounting 
Designated DS 


also has screw terminals, parallel slots, 


Strap, 
states 2001 
double wiping contacts, and U-shaped 
with hexa 


Rated 
says it will 


grounding contact green 
gonal screw for identification 
15-amps, 125-v. Producer 
take all 


as well as standard polarized or 


e Pass 


125-v, 3-wire grounding caps 
non 
polarized parallel blade Caps 


& Seymour, Inc., Syracuse, N.Y. 


screw-cover and hingea 
wireways get additional 


Flangeless 
cover lay-in 
support 


New combpinat 
provide 
flangeless 
cover lay two 


interlocking 1 installa 


tion of wirew also notes 
addition of tw 

porting platf« 

supporting sci ure lay-in Ww 
wav. Will fit 

ize wireway ) I - 2 in 
4-In X 4-1n, 4 I x 6-in, &- x 
® Keystone 


standard 


8-in, anc to 
Mfg. Co., Warren, Mich. 


Heating Control 


Manufacturer claims any building 
using gas, oil, or coal heat can get 
balanced heating, weather-controlled 
temperature 


New heating ymbines inside 


program outdoor 
weather provide 
building 
coal heat 
iting (equal 
upper ywwer floors at 
costs. Unit 
Added high 


control f ture 1s said 


regulation of he 

using automatic gas, 
Users get balances 
heating of 


{ 


same time); low fuel 


also 


features automatic cutoff 


point weather 
to synchronize heat output of dwell 
ing to demands of the weather. In 


summer! Off position allows hot 
building-heat Unit 


JOR 


watel without 


] s 


available in 115-v, 60-cycle and 


230-v, 60 cycle models, in line volt 


An omitting device may be 
equipment 


Inc., Mount 


age only 
included as optional 
e Tork Time 


Vernon, N.Y. 


Controls 
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@ CONDULET® ELECTRICAL 
EQUIPMENT — More than 
15,000 items in dust-tight, 
explosion-proof or con- 
ventional construction . 
including rigid conduit 
ee 
switches, plugs ond 
receptacles, motor controls, 
a ea) 


stations, ond other process 


ews od omen CROUSE-HINDS COMPANY 


SYRACUSE I, N.Y. 


e 
*Crouse-Hinds products are sold exclusively through electrical distributors. 


cngust-ain?’ 


: J: :' | orks 
on wus adui tisem ent 
Have you seen our “ agazines 


leading industrial m n 
our current program on dust-ignitio 
HAZARD FINDER? pte oe ly nee 
a checklist device which allows 
plant men to conduct their own check 
of electrical explosion hazards 


the kno ' 
Write on your letterhead for a copy 


ring in 


> 


appea 
is pa 


art ~ + 
, Vv Vas 


that many pl 


is without 


. 
. 
. 
. 
. 
. 
. 
. 
- 
. 
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UNBREAKABLE VINYL 


DEAD FRONT CAPS 
back-wired for greater safety 
No fiber washer f 


or lose 


ONE-PIECE CONNECTORS Ss) 
ey t r . ts 2 , . 
A 


Ws 


RIGHT FOR EVERY JOB 
unbreakable viny resists 
xcid, ol, grease 


Jer roughest use 


PVC ROYALOK 


SAFER, EASIER TO WIRE 


you get clean, safe wiring every 


OFFERS SO MUCH! 


time. Handy fact-tag with 
st simple 


ible 


rder PV( TODAY! 


ROYAL ELECTRIC CORPORATI 


an associate of Internatic t 


PAWTUCKET + RHODE ISLAND }®- "4. 


16 


helf 


ON prem ct 


No. 155 
207 One-piece connector 


Dead front cap 


gt 


Dead front cap 
One-piece connector 


Dead front cap 


One-piece connector 


Dead front cap 


One-piece connector 


= 


Dead front cap 


One-piece connector 
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YOU ARE... 


There’s a fully-stocked and expertly staffed General Cable Distributing Cé 
conveniently near every General Cable Authorized Distributor. 50 Distributing 
Centers are now strategically located in every part of the country. Inventory is 
for your orders, to save you time and money: you get fast delivery from 
nearby General Cable stocks, save your own warehouse space 

and inventory costs. Wire and cable specialists are ready to give y 

technical aid whenever you need it and they’re in constant 

touch with the latest developments at the General Cable 

Research Laboratories. General Cable backs you up all the 


way down the line with service and quality 


GENERAL CABLE CORPORATION 
420 Lexington Avenue, New York 16, N.Y 
Offices and Distributing Centers Coast-fo-Coast 


for quality and service... GENE RAL 
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Let this “Silent Salesman” 
help you get more jobs 


CIRCLE F NO-KLIK® 


QUIET SWITCH 


Circle F NO-KLIK Quiet Switches clinch many a 
contractor. It’s amazing what an enthusiastic response 


merely by handing one to a prospective customer and lettings 
on and off a few times. Everybody wants it, once they dis« 
contrast there is between its quiet, smooth operation and t! 


of the ordinary switch 


The NO-KLIK Switch is a natural for bedrooms 
hospitals, offices, hotels—wherever quiet is desirable. Many 
want them for all rooms. Let Circle F NO-KLIK Quiet Swit: 
land more jobs—and satisfied customers. See your distributor, o1 
“a ue direct 








Simple, compact mechanical design 
— no mercury or fluids 


Exploded view shows simplified construction silver contects 
for smooth, reliable, lifetime switching action operates in any 
position totally enclosed mechanism has «8 binding screws 
to take wire up to No. 10 

15 Amp., 120 Volts, 20 Amp., 120 Volts, 


A-C only| L 
15 Amp., 120-277 Volts, 
A-C only 
3401 S.P. Brown 
3401-1 S.P. Ivory 
3402 D.P. Brown 
3402-1 D.P. Ivory 
3403 3-way Brown 
3403-1 3-way Ivory 
3404 4-way Brown 
3404-| 4-way Ivory 


A-C only{L 
20 Amp., 120-277 Volts, 
A-C only 
3421 S.P. Brown 
3421-1 S.P. Ivory 
3422 D.P. Brown 
3422-1 D.P. Ivory 
3423 3-way Brown 
3423-1 3-way Ivory 
3424 4-way Brown 
3424-1 4-way Ivory 


Approved for control of Fluorescent Lamps on A-C circuits of 277 
Volts and less and for motor loads up to 277 Volts at 80% of 





eo rating of the switch. 


WE TELL THEM 


TO HELP 


YOU SELL THEM! 


o This is @ typicel exemple of consistent Circle F 
advertising in leading publicetions reaching 


electrical contractors — maintenance men, arch 


tects ond engineers ) 








Circle F Mitg. Co. 


TRENTON 4, NEW JERSEY 
IN CANADA: VERD-A-RAY ELECTRIC PRODUCTS LTD., MONTREAL 9. 
For your wire requirements: Eastern Insulated Wire Corp. (A Subsidiary), Box 591, Trenton, WN. J 
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CABLES 


a _— . a - c : 
rd 4 Veen, , & 7 
Viake — I cil sTtie 


THREE TYPES Ase 
AVAILABLE: Custc 


Because Whitney Blake specializes in the 
manufacture of high quality wires and cables, 
you can be sure your customers will get long 


efficient service from WB Station Control Cables. 


Rubber insulated and PVC insulated types are 
rated at 600 volts; polyethylene insulated types at 
1000 volts. All are manufactured to IPCEA 
Specification S-19-81. They are designed for 


aerial, duct or direct burial installation. 


For information on special constructions talk to 


your WB representative or write us direct. 


Well Built Wires Since 1899 


a. Saat 


WHITNEY BLAKE COMPANY 


NEW HAVEN 14, CONNECTICUT 
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VIBRATING BELLS AC “CM” BUZZER 
at. No. 2000 Cat. No. 284 MI 





— son 


3r 


- seers ace: 


AC UNI-PACT HORNS AC UNI-PACT HORNS 
Cat. No. 123-U Two-Way Cat. No. 121-U Megaphone 
Projector Projector 





AC WEATHERPROOF 
KODAIRE HORNS AC “CM” VIBRATING BELLS 
Cat. No. 136 Cat. No. ATL.700 


i.! aan 
we EH 





Comoressor 
Type 


tho IO Our business is 
communications 





’ 
thé chime 


’ , 
plete aduUudato- 
KODE MASTER l 
Page-Boy of your 

rganization 

Cat. No. 805 : : 
operti Faraday leads in the instant 
communication systems that speed tod 








institutional contacts. Whatever your problen 

whether simple or complicated our engineer 

your service to assist you in designing the 

suits your needs 

This service is available to users without obligation 
Simply call your nearest Sperti Faraday representative 
or write to Sperti Faraday, Inc., Adrian, Michigan 

In Canada, write Sperti Faraday, Ltd., Montreal 


SINCE 1875 DESIGNERS AND PRODUCERS 
OF VISUAL AND AUDIBLE SIGNALS 


Adrian, Michigan 


Specialists in: FIRE ALARM SYSTEMS e ELECTRICAL CLOCK SYSTEMS ¢ HOSPITAL PATIENT OBSERVATION © CLOSED CIRCUIT TV @ 
AUDIBLE SIGNALS ¢ ANNUNCIATORS » CODED PAGING SYSTEM » SYNCHRONOUS CLOCKS « TRANSFORMERS « CONTACT DEVICES 
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SWITCH AND OUTLET BOXES 


Have all These Quality 


Abuanlagee 


@ Clean-cut knockouts — easily removed 


@ Wide-slotted screws with tapered 
points for easy starting 


Deep, clean-cut threads on screws 
and tapped holes 


Smooth edges — no burrs or slivers 
Made of heavy gauge steel 
Uniformly bright electro-galvanized finish 


Engineered to exceed local and 
national code requirements 


WRITE FOR CATALOG TODAY 


RA 
— CO’ 


A RACO BOX FOR EVERY NEED” 


‘ALL-STEEL EQUIPMENT INC. Aurora, Illinois 
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New Space-Saving 1” Double Pole Breaker 
Adds Flexibility to Cutler-Hammer 
Unit Breaker Load Centers 


Here’s important news for you and your customers 
New space-saving Cutler-Hammer double pole break 
ers provide a low cost means for expanding household 
circuit facilities without installing additional brancl 
circuit units. These new breakers require '4 less bus 
space which means wherever, within their ratings, 
two double pole breakers are presently installed you 
can now provide your customer with three double 
pole circuits. Also, if a homeowner wants an additional 
lighting circuit, you can replace a present double pole 
breaker with one of the new space-saving double pole 
breakers and a single pole breaker. You only pay for 
the new breakers... 
tion effort needed. 
The new Cutler-Hammer double pole breakers are 


no new cases or costly installa- 


available in 
Breaker Load 
special adapters or case modifications. 
your nearby Authorized Cutler-Hammer Dis- 
tributor and learn |} vi al "ve your custom 
ers to a better electrical futu with dependable 
Cutler-Hammer Service 
CUTLER-HAMMER I 


Milwaukee 1, Wisconsir 


Equipment. 


CUTLER-HAMMER 


CONTROL HOUSEPOWER 


ERTISED 
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-Way Lighting 
Merchandiser 


vi ael-1 a 


Sivt Bak, ie) 





It's a smart attractive wall display — Here, two 


96 x 33” wall display. Accommodates up 


lo extend it, just add more units 


Add a ceiling now or later 
Here two 48 x 54” ceiling units 


ire chain-suspended from the 





ceiling, will accommodate up 


to 26 Virden fixtures. Excel 
lent for use in smaller rooms or 


where floor space is 











| 


Add legs — and you have a free-standing display! 
Now it’s a complete lighting center! 





Displays up 
to 48 Virden fixtures. Makes selection (and buy- 
ing) easier, faster. 


Packed complete! Shipped to you prepaid! 
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It’s a brand 

Modular units 
every concei\ 
room You Cal 
ners, in squares 


tions. You can su 


the wall, or usé 


Smart in appear 


nixtures perfec thy 
} 


profitable. E i¢ 
strip. Metal pan 


out for easy 


A colorful 


new merchandise: 
Virden distributor or 
Marketing Division 


ixtul 


brochur 


ayhle 


ymbdbina- 
it trom 


unit 


; Virden 
more 


<ctro- 


ning this 

See your 

i yh Company, 
Dept. ELV 20 i Avenue, 


Cleveland 3, Ohio 


Virden Distributors 


leading elec- 


pear ing in the 
iwazines 


This ad is ap 
a and dealer 


tric al contrat tor 





pome’s SE Style U cable 


lets 


submit lower big. 


YOu 


°n 100. 


Easy to 


S| St 


store. 
| cah r 


Easy to sell. tome! Cabl Now ¥ 


ROME CABLE 


Cc O R P O R A T I O N 
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5 appeouriag in leading electrical publications to 
help distributors sell more Blackburn products. 


It’s New! Installs quicker...easier 


BURN 


it’s here. ..a heavy duty one-piece 4-bolt 
connector with all the electrical and 
mechanical advantages of a U-bolt con- 
nector... yet much easier to install. 








BL 


; 


 bbabbaas 
A i> 


{ A UUW ANAM wne 





No bothersome nuts, washers, 
housings, spacer to take apart and 
assemble. Just three quick, easy 
steps and installation is completed. 


m 


Housings are of non-copper-bearing 
aluminum alloy. Spacer of soft aluminum 
pig protects conductor, aids conductivity. 
Spacer treated with heavy coating of 
oxide inhibiting compound. Hardware is 
high strength aluminum alloy completely 
alumilited to prevent seizing 


‘ius Adi 


WIDE RANGE... 
Accommodates conductors—2 0 to 397.5 
ACSR—3 0 to 477 MCM., 


ONE-PIECE CONNECTOR 


HERE'S HOW EASY THE NEW 4-BOLT CONNECTOR IS TO INSTALL 


Unscrew the two free bolts contained with sert tap wire 
neoprene woshers ond hang over main 


Available through electrical wholesalers everywhere 


JASPER BLACKBURN CORP 


ST. LOUIS, MISSOURI 








Bare and Covered Power Cables 
Aluminum and Copper Super-Pararite’ Paraprene 





<—_—_-— — — — + 





From Source to Service with . 


PARANITE 


PARANITE WIRE AND CABLE DIVISION 


MANUFACTURING PLANTS: Birmingham 
Essex Wire Corporation Alabama; Anaheim, California; Jonesboro 


FORT WAYNE 6, IN DIANA indiana; Marion, Indiana; Tiffin, Ohio 


_—> Em} 
Oo = ia 


Type RHW Control Cables 
Paratemp’ and Paraseal Rubber or Thermoplastic 






































Sales Offices in all Principal Cities... Sold only through Recognized Electrical Distributors 
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STRING TEST PROVES 
AIR DIFFUSION! 


"IT’S ALL IN THE %” CUBES” 


ul r a 4 ia t~w 
LOUVER DIFFUSER 


SUPER-COMFORT LIGHTING PLUS AMAZING AIR DIFFUSION 


\ we 
ee 


AIR CONDITIONERS UNAFFECTED BY HUMIDITY! 
USE ITS PRINCIPLE! ; 


e SCRATCH-RESISTANT! KEEPS ITS BEAUTY! 
STANDS ROUGH HANDLING! Se he a. saidihie alii ies hie’ deeded 
Gratelite won't bend e orn ; ken. Cubicles 
sre une 
| or 


xe 


THE EDWIN F. GUTH CoO. 


TRUSTED NAME IN LIGHTIN 
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3 PHASE MODELS 
0, 45, 75, 112% KVA 
SINGLE PHASE 

MODELS 


>, 25 
J, ¢ 


JetfersOn ~>- TRANSFORMERS 


JEFFERSON ELECTRIC COMPANY, BELLWOOD, ILLINOIS 
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Mumae dol -Met-te)i-Milal-m bast cel- me 


QUALITY @ Carol Cable is tough, tested, with the endur- 
ance of a champion. Made with the best possible materials 
under strict quality controls. You can’t buy better cable. 


MERCHANDISING @ Carol Cable's merchandising pro- 


gram is really a knockout. 


@ Foot-after-foot imprinting shows gauge, type of in- 
sulation, number of conductors and voltage. 


@ Packaging designed with you in mind, with big easy- 
to-read color-coded labels (red for neoprene and 
black for rubber). S and SJ cords packed one spool 
per shipping carton. Dispensing carton for heavier 
cords, with exclusive “Inventory Keeper” to minimize 
short lengths. 





Follow through on this winning combination 


WHEN YOU CALL FOR CABLE...CALL FOR CAROL 
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for planning... building... improving 


DISTRIBUTION 


Over 2000 names 
of verified electrical 
wholesale distributors 


Every name verified 


Indexed for quick reference 


Expanded key shows 
major product groups carried 


Are you looking for ways to build distribution through 
electrical wholesalers? . To increase sales volume and 
the effectiveness of your direct mail? 


+ 


This yeal economists tell 

selling, and more selling. If you sell throu ele 
wholesalers or plan te HERE’S YOUR BASI( 
TOOL: The NEW ’58-’59 McGraw- 

of VERIFIED Electrical Wholesal 


The DIRECTORY supplie 
trical distributors includ 
wares and lighting fixture v 
Canada, and Hawaii. This inf 
and double-checked with s¢ 


Name and address of firm . . . The telephone numbe1 
Branch and affiliated houses . .. Names of officers and 
department managers . . . Name of purchasing agent. . 
Territory covered ... Number of salesmen—outside, in 
side .. . Floor space occupied . . . Regular inventory in 
dollars . . . Lines handled—equipment, supplies, appli 
ances, etc. . . . Year business was established . . . Member 
ship in National Association of Electrical Distributors 


Directory of Verified Electrical 
McGraw-Hill Publishing Company 
330 West 42nd Street, New York 


Please enter my order for 


VERIFIED Electrical Wholesale Distributors 





First or single copy, $35. Two-to-5 addition 


We are enclosing our check for $ 
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AVAN Bi GE Dn 


The 0) 977 oa franchise is the most valuable 


in the lighting fixture industry... 


=] = oy 4 Sh -) —ae It -yolnd-m- Moll iloilalehs-iiohyaclohy sar 


Rota Make hah @mitelehdlaleMbab a¢eia-—mr-t-Ul-t-Mial- 84 —miae hie 


steadi/y for 5 successive years... 


BECAUSE MOEZz/Zz 


supplementary 
ned by thousands 


contractors 


residential and 
res tne o7 
narket 
ANY, 
a) "vy 


Wy 
TW 


RY 
% 


ZS 


ANN 


THOMAS INDUSTRIES INC. 


LIGHTING FIXTURE DIVISION 
Executive Office: 410 S. Third St., Louisville 2, Ky 


Piants at Sheboygan and Ft. Atkinson, Wis 
Hopkinsville and Princeton, Ky 
Los Angeles, Calif.; Ft. Smith, Ark 
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RESCENT 


HYVOLT SHIELDED POWER CABLE 


METAL 

SHIELDING 

TAPE RUBBER- NEOPRENE 

SEMI-CONDUCTING FILLED SHEATH 
TAPE TAPE 


CONDUCTORS HYVOLT 
INSULATION 
CONDUCTOR 
SHIELDING 
TAPE 


oe, 


Amperes Per Dollar of Installed Co 


ADVANTAGES 
6. 


CRESCENT HYVOLT insulation is made from butyl rubber which is inherently resistant 
heat, moisture and aging. HY VOLT is formulated and processed so as to retain these inheret 
teristics of the butyl rubber and at the same time provide excellent electrical and physical props 
The insulation is protected during and after installation by an outer neopret sheath prov 
t 5 t I 


a maximum degree of toughness, durability and long life. It is flame retarding and resistant to the 
deteriorating effects of moisture, sunlight, ozone (corona), oil, grease, and many acids and alkalies 








SARE VSP ACR, La EP , A ROLLER LSD : i nT tae a 

a 
¥ 
ow 


HYVOLT Shielding provides additional internal B 
and external protection in these THREE WAYS 


2 3 5 


Ws ORS ETE NLLE LD LOL EY ALE LONE EP EIEN I LE LL LE | III E F 


RECOMMENDATIONS 


CRESCENT SHIELDED HYVOLT CABLE is re Specify CRESCENT SHIELDED HYVOLT POWER 
ommended for use in conduits, underground ducts, i CABLE for general power circuits and where severé 
wet or dry locations, or buried directly in the ground conditions are prevalent such as chemical plants, re 
for circuits operated at over 3000 volts and in accord fineries, paper mills, mines, sewage disposal plants, et 
ince with I.P.C.E.A. recommendations. Available ir It is approved as Airport Lighting Cable Type B, CAA 
single conductor or multi-conductor cables Specification L-824 


SEND FOR BULLETIN 


CRESCENT INSULATED WIRE & CABLE CO 
TRENTON 5, N. J. 
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Going... 
Going... 


SPR00 bid by 
I hear $2600 
] S2Z2600 


SOLD 


How To Take The Cure 


aii across 


leaving half their 


Contract Fever 


a vicious price squeez 
letermined to squeeze o 
ontractors feel the only 
natter what. 
vicious cycle o I 
ventually EH 
MURRAY MANUFACTURING CORPORATION 


1250 Atiantic Avenue, Brooklyn 16, New York 


Made-to-order Medicine 


nd 


Thousands of contractors here and in Canada 


have already discovered the multi-billion dollar 


F RA 


) 


ill 


MI] 


> HAPPIER 
14 : AMERICA 
UVE BETTER 
“Corpice™ 


/ 


a\\\\\\| 
“Ui 


AT HOME 


July, 1958—ELECTRICAL WHOLESALING 





EASY TO INSTALL 


revolutionary low-voltage 


BRYANT 


brings you satisfied customers and extra profits 


Multi-Control is easy to install. It puts more money into 
your pocket because it takes no longer to 1 ill than ordi 
nary wiring systems. Contractors are m Pirie $25 to $75 
extra profit installing Multi-Control in a home—and their 
customers are delighted with the results 

Multi-Control adds new convenience to electrical living 
[It’s the most modern means of controlling lighting and 
appliance loads. Master Selector Switches permit control 
of numerous circuits from any point. Additional switches 
may be added as needed 

Your customers will take pride in owning this system 
saves steps, saves time and makes for easy living 


On your next job, suggest Multi-Control. Once your cus 
tomer understands what it is, he’ll want 


It’s easy to sell—it’s easy to instal 


BRYANT 


THE BRYANT ELECTRIC COMPANY 
BRIDGEPORT 2, CONNE 

















how low-voltage 
Multi-Control system works 


A. Transformer supplies 24-volt current 





B. Relay controls 125-volt current at outlet 


Pushbutton switch (momentary contact) 
controls relay, thus outlet 


D. Standard duplex convenience outlet 

















in the Home—controls de 
sired outlets inevery room in 
house, garage and grounds 


Commercial and Industria 
Uses—controls lighting 
power and machinery at one 
or more central locations 


In Schools—controls hall 
and classroom lighting with 
lock-out circuit. Only the 
master’s station retains con 
trol until lock out is released 


For Hospitals and Institu 
tions—required by public 
buildings where contro! of 
lighting must be under strict 
supervision. 





ENCINEERED | [ i 


s 


Sta-kon terminal ys ie 
j 


w ~~ 
Self-insulated Sta-kon terminal , 


.. in cramped 
locations 


How Sta-kon pressure terminals 
save wiring time 


3... oF On product 
assembly lines 


1, T&B Sta-kon terminals Portab! 
are easy to install foot-operate 


I 
} 
h-speed 


nig } 


imple operation with a & B Shure Stake 
ir pro dnetion line tool and the job is done 

Termin i] and wire either solid « r str inded are l I juired t 
terrific pressure to a near solid ma al Terminals 

Terminal barrel never relax it ( mplete lines avai 
operation prevents improper! mngue stvles and stud y 
wont vibrate | ye vithout insulation grip. Wir 
t Vrite for Bulletin 61. 


under 
matter of seconds. 
grip. Foolproof tool 
installation connections 


can’t fail under severe stresses. 


IT’S THE MARK OF AN AUTHORIZED FT & B rayron 


LOOK FOR THIS SIGN— (diab iaaia4 
The mplete line of T & B fittings for conductors and raceway 


holesaler It ur way of assuring y the serv 


zed electrical w 


recogn 
your electrica 


aft fr all him for all 


THE THOMAS & BETTS co. 


INCORPORATED 
20 Butler Street + Elizabeth 1, New Jersey 
Thomas & Betts Ltd., Montreal, P.Q., Canada 
MANUFACTURERS OF FINE ELECTRICAL FITTINGS SINCE 1898 
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_ 


| 
\ tevaaliri@ 


ae 
No. 3151-A 


Underne 


Solve any outdoor lighting problem 
with Revere’s wide line of matched equipment 
itdoor lighting problem wher letail. With Revere I e ) 


OUTDOCR LIGHTING 


Revere Electric Mtg. Co. + 7420 Lehigh Avenue «+ Chicago 48, Illinois 


J 
oO 
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ELECTRICAL 
a date) (-t-t-lli fale, 


How | Sell the Tough Ones 


Here, in his own words, salesman Tom Kurtz of Terry-Durin 
Co., Cedar Rapids, la., tells of the methods he uses in sell- 


ing difficult accounts and how he obtains new customers. 


By Tom Kurtz as told to Robert 


There 
found in 
and w 
Ing a sale 
e Explains Operation 
if | am dealing with 


custome! 


| merely inti ny leave my 
ird and a Catalog n prospective 

customer seems interested, I 
plain our distributor 

him, including our w 

delivery schedules and s 


Normally, the prospect will tell me 
he 1s not 


interested in iking any 


purchases from me at present 
When this is the case always tel 


| 
him I will stop back to s him. | 


stress that if he needs anyth ng before 
| 


my next call with me 
or othe 


Many 


hasing 


company 
salesmen 
I was 


with their way of 


agents also before | 


became familiar 
thinking 
them better, I 


Then, as I got know 
found that 

just as human as anyone 

there is nothing whateve 
from them 

e Carries Samples 


are the most beneficial sales 


samples 
l tools 
are excellent to use in opening 
And it’s 


the interest of a customer or 


versation amazing to 


prospect increases when he sees some 


thing new you have to offer 
The purchasing agents I call on are 
Their time is 


always 


usually very busy men 
That's 
purpose in calling on them 

then | 


time 


valuable why I have 
a specific 


If | 


wasting their 


don't irritate them by 


38 


S. Bush 


enough 
item they want 


ch with me 


time | 


from me 
e Uses Discretion 
to make a pest 
purchasing agent 
it is possible to ta too much 
customer wants to hear answers 
specific questions 

Actually, the knows 


inswers but he Van to hear 


istomer 


salesman explain tl n in detail 
Of cour 

tomers 

them important to me 

find an likes fishing 

boating igeous because the customer! 

like these spo 
Knowing 


shipments 

Always Another Day metimes 

with I can’t beg, borrow or st 
But there Iw 
customer will prospect or t 
help in | 
mort rders with m«¢ You alv need a smile on your 
naturally 


salesman in getting 


ccounts personal e 
orde I 


With 


ing them 


vorable impres nother 


to give me a lot of can't « rything 
placing 
face to re th when you 


make a < And 
portant { e 


Ihe purchasing agent 
mportant to more im 


orders lo me however inyone in st a little 


with the 


the firm connected supplies bit fas 
I sell is important 

e Other Contacts Important The “SOME more 
time and patience than others. 
I have to discuss many sub- 


jects before I try to sell.” 


calls require 


electrical superintendent or engineer 


important contacts I visit 


calls Although the 


are ilways 


vhen I make my 
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Sell the Tough Ones (cont.) 





One Key to Sales is Patience 


Providing additional data 
After I have xplained th 


Preparing sales approach Working with customer 
While waiting to se¢ i pros LIV tome! scl 1 like to make deliver 


material to show him or leave witl im better contact with th 
i cL i 
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_ ee gs ; 
PLANNING campaign, Carroll looks over blueprints with sales manager Jack Rittman. It’s part of his 
story of ... 


How I'm Selling Up— 
Against the Downturn 


Salesman Jerry Carroll of Griffith Electric Supply Co., Inc., Trenton, N. J., believes in 


combating the slump with 'money-savers,’ but he also emphasizes hard work and initiative. 


by Jerry Carroll as told to John Martin 


ER vines I 
thing yut the 


e Learn With Reps 
e Efficiency 


e Customers Keen \ 
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How I'm Selling Up (cont.) 





How I'm Playing Up Money-Saving 


hy 


ih i . . 


ind ») UOTNL Pet 
© To the Trade 
; | 


he tools 


Ils of 


} 


tnere al ler iter el vhere there's 
One of the Aig item vere there’s a choice 

and its probably the one ne emphasize 

When ar dustrial custome! alls me 

We | " 








“BUSWAY, besides being economical in the long run, 
has the added advantage of being convenient, neat, and 
out-of-the-way, as Don Lansing of the Robertson Mfg 
Co., Morrisville, Pa 


42 


inecto 


opel 
matic sales veapon 


e Lighting Sales: Value 


pment t 


gd feeder! 


© Plan—On< 


“TROLLEY DUCT is another item I’ve been able to 
sell Mr. Lansing (maintenance supervis it the plant) 
He bought it on the basis of long-ter 


trom now, he says, “we can 
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Features 


N 


“A LITTLI DEMONSTRATION 


TERY ITs, 


A ah 
“BIG EQUIPMENT, like this 125 kva generator, is FOLLOW-UP 


something you don’t sell every day. But when you do One exampk 











sell one, you've created a market—one which will (asst. supt. of a hospital 


constantly require different new supplies ry ds and discon 
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FLASHING GRIN, salesman Glenn Haefele (right) puts good will to good purpose. Haefele follows 
this informal motto: 


Have Smile, Will Travel 


While there's more to recession selling than a good disposition 
and the traditional traveling, here's one salesman the diplo- 
matic corps might do well to observe. Glenn Haefele of ReQua 
Electrical Supply Co., Rochester, N. Y., hopes to prove smiles 
and slumps just don't go together. Here, he tells why not. 


ET me make one thing clear—I_ plaints are more than a challenge custome! 
don’t feel there is any one single they're an Opportunity » really get standard 
cure for the slump. I do think the talking with the customer and learn first call 


smile (as the symbol of a good-will the best way to serve hi And there I ma 


ipproach) can’t help but help. To me is Only one best way in every case 
it represents one of the most potent although it may vary considerably 
veapons in the salesman’s selling With business slowed down, I have 
arsenal time to call on ri iccounts and to sut 
As is the case with the other ReQua better acquaint myself with old ones tomer! 
salesmen, I'm not after an order on Because of the trend of business firms point « 


every call recession or no recession moving to the bs, the company and try 
The “today” order doesn’t mean that has been re-aligning iles territories vith hin 


to get the maximum selling from the 1 work 


much— it’s the repeat orders. that 
count. Good will he Ips to get those sales staff us, While it may not 
repeat orders ilways give th ompany new cus 
e Welcomes Complaints Now, tomers, has given me customers who _ limited « 

are new I analyze tl tomer particul 


more than ever, | welcome complaints i 
mony there 


This isn't crazy as it sounds. Com e Standard Procedure—With new needs 
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OUTCOME, ;.... 


B < NOT 


vanted to 


team my in 


in the negative think the 
e Common Ground 


| n , 
down, there 


S i figurehs 
SIS of my proat 
your chance rardless, it's 
common ground. My three 


important 
xperience in electrical con e Telephone and Telegraph 
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NEW OPERATION of Farrell-Argast incorporates officials’ ideas of .. . 


What Goes Into a New Branch 


@ New ideas for service are needed. By learning 
from long past experience, effective methods can be developed. 


@ A good location is important. Company officials 
believe they can serve the customer better by being near him. 


e Adequate warehouse space is essential for mov- 
ing goods quickly. Service depends on quantity of stock at hand. 


@ The building must be well planned to obtain an 
ease in the flow of goods throughout warehouse and sales area. 


@ Promotion can never be understressed. Continu- 
ous mailings can bring in more customers to the new location. 
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e A Careful Selection 


© Finds Answer 





Mail Promotion That 
Preceded the Opening 


- R NEW BRAN " é PEN H 
TUESDAY, MAY 13th ond WEDNESDAY, MAY 14TH 


Two (OCA TOR a Tre Tee On 


Va NEW ELECTRICAL “CENTER 





FARRELL-ARGAST ELECTRIC COMPANY 


FARRELL ARGAST ELECTR COMPANY 
— Li. 7-9517 6839 fast 32nd Sr 
ndienepols 


OF Seweh Meriden § 
me $409 








2nd—Announces open house 


Ist—Stresses two locations. 


‘ ‘ 
ew Ele 


TO TALK ABOUT... \ 4 
. , a 
¢ 


vas (O8 TOWR MeCTEC A: mEEDS 
A Nw ALLE Oe INTROR MEADQUANTER 


~ AcQuaNTER - . ts 
SUT ITS TE SAME FARRELL APGAST GECTEK COmPaxyY a) TOUR GERVKT FOR All SANAPOU¥§S 
~~ - ert emagt Hom 4Hom ‘ ~ 
FARRELL-ARGAST ELECTRIC CO FARRELL-ARGAST ELECTRIC CO 
7 erm Me wn 2079 beet me Moree 
DOWNTOWN — me 5-432 “sre u 











invitation. 








4th—A formal 


3rd—Emphasizes added service 
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What Goes Into a New Branch (cont.) 





An Inside Look 
At Farrell-Argast's 
¢ Branch Operation 


je 








FLOOR PLAN 


REPRODUCTIONS of manufacturer wer ite 5.) WIDE AISLES provid 


5] 
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SLIDING DOORS 


_——— 


fe 


ee 
few 


6.) MATERIALS HANDLING met! f CABLE RACKS 
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Leeder 
SW2LCACS 
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E £USCS 





wads 

















Draric d 





gi or ail Cu i 7 








— FUSE-TYDE PANELS 
~< use Blocks ef 





CORAUC 


Chiat) Cr SWILOACS 














Two adyacens 
Or CaRk 2° OLeCT- 
ated Ss’ al- 
L47C0US Ae oy 
tie fanac 
Serve 2- pole / 
23 0- bolt circutl 


TYPICAL INTERIOR or 15, 230- VolF 


parel lbo0ard 
shows esserltal A ae Breakers 
sown screw trrto bus tor conLlacl: other 


types plug 117 drrectly withoul screwing 





50 











. oe / 
id 4use holders 


4 














J 


SWITCHBOARDS °% x72 








ynodular 
design incorporale feeder 
switching and prolectron 
wn rree-standing slrUuctures. 
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Pinpoints the Information You Need on 


Switchboards 





By J. F. McPartland 
and W. J. Novak 


NSIDI ind out 
tems for light 


witchboards anc 


extent as tl 


le 
ri¢ 


Origing 
are generally feeders 
ircults originating in 
may be feeders, subfeeder 


is the most common 


C ‘ 
circuits for lighting, convenience 
ceptacles appliances ind 


loads 


uipment S§ mounted sc 
Switchboards ashiialiia en Rin dei of the be 
According to the National Elec ! 

Code section on definitions, a ca Ins irt uipment 
switchboard is a large single panel, hese 
frame, or assembly of panels, on ged with 
which are mounted—on the face or knife sv n nd fuses on their front 
back or both switches overcurrent panel Such boa ds present the danger 
ind othe! protective devices buses. ot contact vith these hot Part 


i t parts 


nd, usually, instruments For this reason, the National Elec Next Month: Panelboards 
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Golden Outlook 


By the Golden Gate 


. as NAED meets in California for the second time in its 50 
years. The ‘58 group met—as in 1920—during a recession, 
but keyed its talks, its hopes and future to the prosperity it 


envisions for the years to come 


SUU) 


distributors convened in 


Francisco from June & 
through 12 to 
annivers y 


More than 


teristic of the 


rolder 


Grate 


celebrate the 
Golde! 

inything else, chat 

NAED’S 50th ann ctrical suppli listrit 

the ¢ Optimistic Outlook 


mornin Ope 


the 


mecting Was tone 


versary 
optimism 1 te hat did not 


ldre 
iGdTess 


dent, Pacifi 


to come witl ie individual 


salers, but which sparked 


a group 


Past [ here 


meeting 


they met as 
the 
background for ther 


ESJA 


othe 


when 

® Recalls 
good 
38 years ago as the distribu 
met for their West 
national mecting at Del Monte 


the post 


tors only 
C oast 
right in the beginning of 
World War | 
they met only a few 
Monte t 
downturn 


recession This 

miles ff 
time when 

readjustment 


have you seemed to 


out arly 

But, as 
took the 
took 
niversary 


Golden 


1920, the distributors >USINESS nd prof 
vhok saler 


ition Mr 


stride far western 
from thei the Associ 
influence Rohrbach. vice p 

Gate to make their rm region presi | { 


dedicated to 


recession in ther 
courage golden an 
and from _ the 
nearby 
olden + Shon 


e Highlights 


convention one 


opportunities From the opening ac 
given on a spiritual level b vho 


Hauck, S. J cerns 


dress, 


the Rev. took 


Herman J 


52 


fessional 


interest m 


phases of the 
lives of the 
ho 


Ralph W 


ident of the west 


ine open 
t 


distributors 


founded and built their con 


t} 


founded 


“Ideas” Presentation 


\ Provost } 


Johar } 
Mechaniz 
Jack D 
Burbank 
Problem 


Andrew, N 


n 
mes 
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About the New President ; a 
J. P. (Jake) Hamblen me wt , ; 
lexan from Houst 3 4 : 


B sccociATloN 


y 4 
fsvin 
e “Flexibility” is Key 
W 
NAED 


New Tenets of the Electrical Distributor 


e Presentations Mad 


k 


tt 


NAED P —_ ' For Our Manufacturers 


Warne Product , As An Electrical Distributor 


e An Increase I hitect 1 e \ 


partly 
t 


cognition by 
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NAED Convention Report (cont.) 





“Let's Swap Ideas —Digested 


Making Contractors Better Estimators 


Lester May, May Electric Supply Co., Kewanee, Ill. 


he basi reasoning 


behir 7 dec 
estimating and 
Informatik 


ima 
That 


Machine Inventory and Profit Control 


R. M. Johannesen, Johannesen Electric Co., Greens- 
boro, N. C. 


althe 
a complete gTOss 
After we had Ss system in opera 
months we were amazed 1umber 
ons it pinpointed as leaks 1 profit structure 
were pricif errors, I Mate | e sheets 
errors, merchandise descrip 
too numerous to mention 
As > traced eacl yne down, we 
changes and : revent a 
the result improvement in our 
pronht pic 
| rticle on Johann 


forthcoming issue 


Charging Interest on Past-due Accounts 


By C. P. Andrew, Noland Company, Inc., Newport 
News, Va. 
We are living in an age of decreasing margins of pr 
Which do not permit long-term credits. Wholesalers 
yme bankers for many contractors, without the 
security which lending institutions require and without 
the interest charge which a bank rightfully charges 


[he policy of charging interest on past-due accounts 


Ss industry-wide in the | 
It has been accepted by 
ng contractors as good 
ractice 


After the m 


ustomers 


for j 
niormed 


Charging of 
resented much 
ncerely believe 
are missing an 


record 


Mechanizing of Invoice Headings 


Thomas B. Favrot, Eaco, Inc., New Orleans, La. 


We at Eaco use a five part handwritten invoice. Th 


nvoice 18 a snap-it set and, from the vari j € M 


conduct all of our invoicing. costing shipping 
and packing. In order tu make this invoice system work 
we have had a great many oblems to 
Ihe solution to our problems is 
erated single plate addressograph mact 
8, p. 52). The machine is located 
on top of a six-drawer cabinet 
plates It is the only one we us¢ 
The most important advanta 


credit end. Once a month I personally 
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Quotable Quotes 


Here are nigh ghts of convent r Talks 5 
W. Hooper, executive director, NAED; Dr 
Le wis professor of marKxeTinc of Minnesc 


Robert R. Gros 
Electric: 


C nrec 
cE p I 


Hooper 


An Answer to the Problem of 
Wire Handling 


(ur 


Jack D. Smith, Coast Wholesale Electric, Burbank, Calif. 


‘ 
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NAED Convention Report (cont.) 





Seen Here 


and There 
at the NAED 


Convention 


IDEA SWAPPERS wer 


Al 


NEW feat f officer tor A. Meier, vf itherr PERUSING 


GUESTS 
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SHIRT-SLEEVE CLINIC 
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DISTRIBUTOR PLAQUE f making greatest ntr 
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REMINISCING 





SPECIAL AWARD 


57 





What Sola’'s 
“conservative design” 
policy means to you 


H. U. Hjermstad, Vice President, Engineering, discuss 


“You pay no premium price for cool, 
efficient, Sola Fluorescent Ballasts” 


There’s no need to pay a premium for a fluorescent 
ballast that will stay cool and still operate lamps at full 
rated light output. Because of Sola’s policy of conserva 
tive design, we set product specs that assure every Sola 
Fluorescent Ballast will operate with maximum coolness 
and efficiency. We’ve always designed and built them 
to these standards 

Let’s look at specifics. As an engineer, I’ve never been 
much impressed by charts, tables, and the like, which 
presume to make comparisons between several brands 
but really just “compare” one specific make against 
some ambiguous make or nothing at all. Perhaps you 
feel as I do that comparisons should be concrete 


At the right, you'll se¢ listing CBM test data 
from Electrical Testing Laboratories, Inc. on a Sola 
Ballast for two 40w rapid-start lamps, Cat. No. 624-427 


This is our regular, stock ballast, originally CBM ce1 


tified on Dec. 19th, 1955. We’ve made no attempt to 
press comparisons on you. We'd rather that you evalu 
ated the various brands yourself. We think that CBM 
test reports by E.T.L. are as impartial a source for com 
parative figures as you can find. See for yourself how 
Sola stacks up. Use CBM test data on other ballasts or 
run tests in your own lab. Note the figures in the col 
umns provided. Then judge ballast quality on the facts 








CBM TEST DATA by ELECTRICAL TESTING LABORATORIES, INC. 
ETL Report Number 90392-M, Date 6/6/57. Tested in ambient temperature of 38°C 
SOLA BALLAST Cat. No. 624-427 for TWO 40-WATT RAPID-START LAMPS 


Here is CBM test data on Sola ballasts... 
make your own performance comparison 























ny CBM SOLA Cat. No. 624-427 BALLAST X BALLAST Y BALLAST 2 
Characteristic Specification $$$ . : a 
Under Test ASA #C082.1 Values |Solavs.CBM Values | Xvs.CBM | Values | Yvs.CBM | Values | Z vs. CBM 
Minimum (@ 106 v. primary, 
owable 272 v. (average 
256 Vv of 4 ballasts) 
1. Open 106 v. primary 6.2% higher 
Circuit ie . — than minimum 
Voltage Maximum D118 v. primary,) @ 106 v 
wable 296 v. (average 
300 v of 4 ballasts) 
118 v. primary 
Maximum 1.57, (average 
2. Lamp Current allowable, of 4 ballasts 7.64% 
Crest Factor 1.70 on 8 lamps better 
»)118v. primary @ 118 v. primary 
+ 
3. Maximum Coil Maximu 
Temperature allowable, 475°C 26.9% 
Rise at Normal 65°C a 118 v. primary | cooler 
Operation ) 118 v. primary 
4. Light Output 
Minimum of 
freference 96.3% ml 
A.@118y lamp light — @) 118 v. primary | /%e Detter 
[ lary 
M im of 
Ink « 15% of 118 v 91.8% ate 
B. @ 106 v t output @ 106 v. primary | “’ 8% better 
May um f _ - 
di 12.5% of 118 y 105.3% 19 Ke r 
— ight output a) 130 v. primary | 12-5% bette 
easurement 
5. Input Doesn't 
91.4 : 
Watts None apply 











test this ballast yourself! 


Perhaps you would like to find out first-hand just what 
this Sola Fluorescent Ballast for two 40-watt rapid 
start lamps will do. The Sola Electric Co. will be 


lad to furnish any qualified organization with sampl 


o 
ballasts from stock. If you have a laboratory set-uy 

for testing fluorescent ballasts, write to us on your 
letterhead. A Sola sales engineer will contact you and 
arrange to have these ballasts placed at your disposal 
There will be no cost to you, of course, and no obligation 
Address your letter to the Manager, Lighting Sales, 

Sola Electric Co., 4633 W. 16th St., Chicago 50, Illinois 











FLUORESCENT LAMP BALLASTS 





LIGHTING WINNERS 6—INSTITUTIONAL 





Ist—Lighting Adapted for Church Design 


LTHOUGH 


e Controlled Lighting 


e Ease in Cleaning 


2nd—Modernizing a School Laboratory 


) P 


e Other Accomplishments 


lt 


e A High Intensity 


Fach month, EW is presenting case studies of winning 
| entries in the distributor division of the 1957 Inter- 
rational Lighting Competition. All winners were an- 
| nounced in the December issue. The competition was 
sponsored by EW and two other McGraw-Hill maga- 
| zines in cooperation with the National Lighting 


| 
| 
| 


| Bureau. A distinguished panel of nine lighting au- 
| *,* . . 
| thorities selected winners. Next, honorable mentions. 
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A a inee Drcp tin 


CONTRACTORS AND MAINTENANCE MEN 


DEPEND ON ROYAL PortTABLE CORD 


L hie 


ROYAL ELECTRIC CORPORATION «+ Pawtucket, Rhode Island 


4 Z ee se ‘ ) ‘ P ROYAL 


*e Wie & CABLE = Win ING DEVICES 





Announcing 


TWO NEW I-T-E Molded 


New, compact JK and JKL molded case circuit 
breakers are the two latest additions to 
industry’s most complete and diversified line 


SPECIFICATIONS 


Continuous Interchangeable Interrupting Front-removable Dimensions 

Rating Trip Unit Rating lugs 
(at 600 v) 
25,000 amp 
(at 240 v) 
30,000 amp 











(at 600 v) 
25,000 amp 
{at 240 v) 
40,000 amp 
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Case Circuit Breake 


Interchangeable trip unit construction 


225 and 400 amp continuous ratings 
25,000 amp interrupting ratings 


Exclusive new front-removal lug design 


...in a size only two-thirds that of breakers previously required 


7 JK andJKl hre 
ith existing K 


present 


— e , 
rated Dreakel 


v I-T-E Circuit 





r nearest I-T-E sal 
te I-T-E Circuit Breaker 


adelphia 30, Pa, 


tH I-T-E CIRCUIT BREAKER COMPANY 
; PHILADELPHIA, PENNSYLVANIA 
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NEWS FOR THE INDUSTRY 


Plant Maintenance: Whose Job? timed by an outside contractor 


e it 


e A recent survey says contractors did 54.9°/, of 
the ‘57 electrical work. 

e Survey also reveals 319 out of 346 firms have 
full-time electricians. 


e Other R 


In all types of structures, the ma- 
jority of the contractors supplied 
their own labor and materials. A 


\ I t the aver- 
age business volume of the contrac- 


tor for 1957 was $207,342.75. 
Chief Electrical Men 
§4.9°°.—of 346- 


: that electrical work in existing 
Electrical Contractors 





c 


6 stores and res- 


K 


taurants,. 


rhe 


e Manufacturing Plants—O 


placement. third 


e Office Buildings—O 


Mi 


tt 


e Hotels, Motels, Apartments—| 


9 


p 
e Schools, Churches, Hospitals—On 
ret rt | ) yh 


i” yal 
i pe 


ELECTRICAL WHOLESALING—July, 1958 





VENTILATING 
FANS 

Ceiling — 

1 type, 2 sizes 


Wall — 
2 types, 4 sizes 


Multi-position — 
2 models, 8” and 9” 


Bathroom — with 
or without lights 


RANGE 

HOODS 
Solid Tops 
Built-in Fans 


Built-in Centrifugal 
Blowers 


AND RANGE HOODS! 














&,  <—™ 
& 


a NEW LEIGH heaaytcne agar to FANS 


pertorl al Liicse 


* Advanced- ides one-piece grilles * Sparkling triple-chrome finish * Ceiling 
fans with reducer and automatic draft-proof shutter built-in * Multi-position 
models complete with adapter and exclusive Weathergard shutter * Bathroom 
units with balanced, extra-quiet centrifugal blowers * All fully guaranteed for 
five years. 

NEW LEIGH RANGE HOODS ;s 

tive adv tmlages 

* Outstanding modern designs * Three popular finishes — stainless steel, an- 
tique copper, coppertone enamel °¢ Full range of sizes * Three styles — meet any 
installation requirement * Concealed light fixtures, ‘‘push-button" controls and 
ventilating fans completely factory wired to outlet box * All styled to sell on 
sight ¢ All fully guaranteed for five years. 

PRICES and full details available on re St FREE CATALOG 
of all Leigh Building Products. Se lier 


LEIGH BUILDING PRODUCTS 


2958 Lee Street, meaning Michigan 
In Canada: Leigh Metal Products Ltd., 72 York St., London, Ontario 


BUILDING PRODUCTS 


Awnings & Canopies Outdoor Accessories 
Closet Accessories Aristocrat Mail Boxes 
Full-Vu Bi-fold Doors Ventilators 
Ventilating Fans Range Hoods 
Folding & Sliding Door Hardware 





BUSINESS INDEX for April 1958* 





NATIONAL PICTURE: 
#— 1947-49 = 100% 

240 

~ 220 

— 200 

180 

160 

140 . a, 

120 “—~ INVENTORY 


m—100 





80 
- 60 
40 


As 
Sales 133 


Inventory 119 


REGIONAL PICTURE: 
= nia f 


NEW ENGLAND 


MIDDLE ATLANTIC 


EAST NORTH CENTRAL 


WEST NORTH CENTRAL . 


SOUTH ATLANTIC 


EAST SOUTH CENTRAL 


WEST SOUTH CENTRAL 


MOUNTAIN 


PACIFIC 


*F 


155 
164 


SALES INVENTORY 
Change —_——$—$—$—$— Change)———— 
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protection 
overloads, magnetically against 


change, either. When power is interrupted | 


“short’’, the simple push of a button 
operation 

So stock Pushmati 

circuit breaker protection 

BullDog field engineer for complete de 
Electric Products Co., Detroit 32, Mict 


BULLDOG DUO-GUARD PUSHMATICS a: 


3 ke ne 
Pust 
unit Bull Dog Electric Pro ts ( ny, Div n of I I | 





CHUCKLE OF THE MONTH 





WHEN ! BUY 


ETP 


QUALITY 
FITTINGS”’ 











ETP FITTINGS OFFER tribut | B 
ALL THESE ‘ 3 = © Officers Named 


NAFED ‘ \ 


EXCLUSIVE ADVANTAGES: 


@ Exclusive Pre-Set, Deep-Slotted 
Staked Screws. No backing out 
for conduit. 


Concrete tight! Far surpasses U.L. 
requirements. U.L. File Card E24788. 


Precision beveled edges with new, 
extra heavy duty precision locknut. 


One piece solid tubular steel— 
cannot open or spread. Sized for 
uniformity. 


Lustrous zinc, heavy plated finish 
with heaviest gauge wall thickness. Kee : 
e Four Features 


Available in %2", %”, 1”, 14%” (one ‘ 


screw type) and new 1/2” and 2” Mr 
sizes (two screw type). » by oro 


CONNECT WITH FOR ECONOMY 


Write for free samples and brochure 


a 


ELECTRIC TUBE PRODUCTS 


ee ee ee, 
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easier-working CIRTUBE EMT 
/ begins right here 
with the finest steel! 





a 
\ ‘ / 
oo Al 
¢ pe p a ' 
(f right 
MN N 
ri ; lal 
right 
Bu led 
( al be 
t r. Re 
rl rkal 
4 
king wiring ' 
Ri 
7 
WIRE & CABLE 
a subsidiary of 
CERRO DE PASCO 
CORPORATION 
PLANTS: Maspeth Y SALES OFFICES & WAREHOUSES: In a 
RUBBE RED WIRES & CABLES © VARNISHED CAMBR ABLES © PLAST ‘ ATED CABLE 
NEOPRENE SHEATHED CABLES ¢ RTUBE"’ EMT 


ci RTUBE = Tai! 












Split-free, bead-free! induction 


ger 





Easy fishing! A bake 








Lifetime exterior finish! tar 


© 
aa 


Automated quality control! 
Automat : t 5] ure plete and 


ontinuing uniform quality of product 


“oe om r 
A A 4 in » « 





> 








Tight, easily handled bundles! 
Bright range tapes |} 4 CIRTUBE EMT 

rely for easy hand staid oni ines tl 
Fast, friendly service! \ Nell-known 


gh a nat j 
of we | sinsienh menden maaan 





TUMBLEHEAD 
GRAVITY TYPE 


TWO-WING 
SPRING TYPE 


NE ¢ LITY and SKILLFUL WOR 


RIVETED HEAD 
STUD BOLT TYPE 


_ 


THE ARRO LINE OF MASONRY 


ANCHORING AND DRILLING DEVICES 


wee , Fe “t 


we ceaie 
y = f/f 





See your industrial, 
hardware or electrical supplier 


ARRO EXPANSION BOLT COMPANY 


DEPARTMENT B, P. O. BOX 388, MARION, OHIO 


CALENDAR OF EVENTS 


AUGUST 


Iiuminating Engineering Society 
Pec ( 
H{ 


American Institute Llectrical 
Engineers 

p 

H 


\ 


\ 


Western Electronic Show & Conven- 


tion 
Wi 


SEPTEMBER 


Hardware & Housewares 


Midwest 
Show 


OCTOBER 


Lake Michigan Club 
| LS 
I 


(dct 


New Jersey Council of Electrical 
Leagues 
\ 


\ 


National Electronics Conference 
H 
( 


American Institute of Electrical 
Engineers 

I ( 

Penn-S! 


Pitt 
Oct 


NOVEMBER 


National Electrical Mfrs. Assn. 
32nd Annual M 


Nk 


I 
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“A drop in the bucket !"’ 


How Okocords give your customers more value for their cable dollar 


ol Ukocord ! 


1. By th 


+} 
By : 
better materic 
By intimate. first-h 
f tria probiems ana 
aitions 
. By self-imposed standa 
utacturing and testing 
more exacting f 


requires 


where there’s electrical power... there’s OKON iTE CABLE 





QUALITY 
LAMPHOLDERS 


MULTI 


DEPENDABLE 
hes Bad, fe) 


EQUIPMENT FOR 


PAR LAMPS 


ALWAYS 


> 


QUALITY 
PORCELAIN 
ENAMELED 
REFLECTORS 


> 


ALUMINUM 
REFLECTORS 
ALZAK 
FINISH 


> 


MULTI 
QUALITY 
THROUGH 
THE YEARS 
INSURES 
CUSTOMER 

SATISFACTION 


wr 


PREFERRED 
BY THE 
ENGINEER 


CAST ALUMINUM 
HOLDER & ARM ° 
SILICONE RUBBER 
GASKET * AMPLE 
WIRE LEADS 
SPRING CONTACT 
GLAZED SOCKET 


WHOLESALER 


CONTRACTOR 


MAINTENANCE 
> a 


SEE OUR CATALOG 


NO. 640 FOR 
PAR 56 300 WATT 
LAMP. ALL ALUM. 
INUM ANODIZED 
oN SWEETS FINISH, STAINLESS 
RCHITECTURAL 
FILE STEEL FASTENERS 


= 
OR WRITE FOR COPY 


SEND 
FOR COMPLETE 


CATALOG FOR 
ADDRESS BULLETIN 555 


REQUEST TO FOR 


COMPLETE 
4 


INFORMATION 


ELECTRIC MFG. INC. 


4237W. LAKE ST. CHICAGO 24 


Distributors out to prove... 


Why They Are Needed 


@ Industrial distributors are under the microscope—being 
studied by Ohio State University. 


e Purpose of the study is to explode misconceptions of 


the distributor's national role. 


Distributors there e Dat 


| ndustrial 
200 ' ted ill parts of What will it produce? 


1 progran t nswer the 


Value Added 


“why do we need distributors?” e Money Talks—O 
Research Will Dig Up the Facts sult ‘ t t 
re in the making for a major 
assess (hc t uth 
service t dollars and cents language. \ 
conomic role it dded t 
2) show indu 
ve by buying 
show manut 
ducts what they 
iv \ ] } listribu 
+) educate d 
marketing tf 


inform t! 


SIDA meeting in tl four programs to lift up the heavy 
It expected to profit squeez t “Operation 
period Bootstrap,” nd it paint it violent 
ntrast t [ 
ist! 
cellars t 
tion. Th 
the sales I } ront 


@ Special University 


iCts 
e Sellu 
pliers who 


and direct to 


manutacturer 
gh distribut 


product 


e Measurement 
distribution the 


cents value 


product by giving 


possession utility 


e Comparison of 


channels of distrib 


e Measures of pri 


1 


vidual distributors 


a at atie 
dist 


added 
dollar 
on adds to 


tim<é place ind 


efficiency of various 


ition 


mductivity for 


iegrec 

first 
Clarks« 

raduat 
majors 

present there 
leges hav 
Courses 

e Management Audits 
perts 

e Industry-Sponsored 
ublic relation 


I 


Research 


e Distribution Cost Analysis 


proved 
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E. M. T. and rigid 


ELBOWS 


that are always the same 
guarantee perfect alignment 








pac k iged tor artor 


this extra service 


You can get speedy delivery of 
all COLUMBUS fittings from any 
of the 10 conveniently located 


warehouses 


piu 


“ory Foot” 
Look for the U. L. ~~ 
label when buying elbows 


and nipples. 


SOLD ONLY THROUGH 
RECOGNIZED WHOLESALERS 





CONDUIT PIPE PRODUCTS CO., OF y OHIO 


PIPE COUPLINGS ¢ PIPE NIPPLES ¢ ELBOWS, RIGID & E. M. T. 
RUNNING THREAD «© GOOSENECKS * WALL PLATES 
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GETTING 
What They Want When They Want It 


1S IMPORTANT NOW 





Hand-to-mouth inventories of wire prod- 
ucts today emphasize the vital impor- 
tance of prompt deliveries. Never was 
immediate availability more necessary 
eeeand that’s for sure! 


This market was MADE to order for 
CORNISH. With 15 strategically located 
warehouses, Stocked with quality wires, 
cables and cord sets, we can guarantee 
24-hour service with no IFs or BUTs 
eeeand that's your bread-~ and=butter 
reason for ee i CORNISH now. 


CORNISH ucts, modern put-ups and 


inered ib] “fast Shipments give you the 
big edge now Build customer satisfac- 
tion in a ‘ying period == good will for 
tomorrow == and solid profit on every 
transaction -- by concentrating on this 
ship line that provides extra mer- 


Sing advantages. 


' i 


SALES MANAGER 


CORNISH WIRE CO., wc. 


Support your loco! 
ADEQUATE 50 Church Street New York 7, N.Y. 
WIRING BUREAU 


Progrom... 


Producers of Quality Wire Products 


for Home, Farm and Industry 





INDUSTRY-WIDE PROGRAMS 





Consumer Buying Stressed 
in Market Development 


NEW YORK Speaking betore th 
annual meeting of Major Appliance 
division, National Electrical Manufac 
turer's Association, Robert E. Boian 
manager ol the Live Bette! Elec 
trically program, declared that merely 
to try for a Digger shat of the mar 
ket is no longer an ade jate goal for 
a market development program; it 
must first stimulate buying. Botan 
stated that “in the present economic 
climate, market development pro 
grams must first pro % customers 
to start buying durable goods again 
e LBE Vital—lIn ew of this new 
goal for industry-wide promotions, he 
pointed out that market development 
programs such as the LBE program 
iS more Vital than evel ind that the 
Stakes in * industry vs. industry 
struggle for a larger shi of the mar 


ket are 


Three Point Program 


Lhe LBI CXCCULIVE proposed 
three-point program rging manu 
facturers to WD key their advertising 
and marketing efforts to the industry- 
wide LBE theme, (2) capitalize on the 
fast growing Medallion Home cam- 
paign, (3) intensify point-of-sale 
campaigns by distributors and retailers. 

Our program plans for 1959 are 
about completed Boian claimed 

They provide for continuing the 
Medallion Home campaign and for 
increased promotional effort by 1 
tailers throughout the nation to re 
stimulate consumer buying 

© Human Values We must focu 
on the human value the increased 
leisure time and recreation in the hom 
afforded by the proper u f electric 
ity and electrical produc thereby 
putting our promoto ! propel 
perspective 

e 1956-1958—In going over LBE’s 
past accomplishments, Botan told the 
section meeting that “some 10 million 
dollars will have been spent on in 
dustry promotion by the program 
Utilities in aggregate have spent an 
even greater sum locally on their own 
LBE campaigns 

e Spur and Expand If the com 
panies you represent support LBE’s 
Medallion Homes (‘the logical spring 
board for local dealer, distributor and 
manufacturer promotions’) locally 
where sales are made—you will per 
form a double service, he stated 
“First you will be spurring the sales 
of both your products and new homes 
Second, you will expand our industry's 
share of this new market.” 

Continued on page 76 
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SP ce 


FLUORESCENT LAMP BALLASTS 


for RAPID START LAMPS 


Just as ADVANCE led the way in solving the heat problem with 
KOOL KOIL Series-Sequence Ballasts for Slimline Lamps, the 
world’s largest exclusive ballast manufacturer now brings you a 
KOOL KOIL Ballast to end Rapid Start Bailast heat problems 
and gives you conclusive proof... data of actual tests that proves 
KOOL KOIL superiority. 


In a typical 4-lamp surface-mounted lighting unit with metal 
sides and glass-bottom diffusers under actual operating condi- 
tions its performance is amazing: 


The maximum coil temperature was 22°C lower than Ballast 
“A”™ and 17°C cooler than Ballast “B’’. The KOOL KOIL 
maximum case temperature was 10°C lower than any other 
ballast tested ...and the most startling fact of all is that 
the ADVANCE KOOL KOIL Ballast was the only ballast 
tested that did not overheat the capacitor insulating oil to 
a temperature exceeding the manufacturer's warranty limit 


The KOOL KOIL maximum condenser temperature in a surface- 
mounted 4-lamp, completely enclosed lighting unit was only 
68°C. Ballast “‘A'’ exceeded the 70°C warranty temperature by 
12°C and Ballast ‘‘B'’ exceeded it by 9°C. 

To solve your ballast heat problems, be sure to specify 
ADVANCE Rapid Start (Cat. No. RS-2E40) or Slimline (Cat. No 
RSH-2E75-S) KOOL KOIL Ballasts. Remember, they operate within 
condenser warranty limits ... give 15% to 20% more light output 
... last 3% to 4 times longer than old-fashioned ballasts. Write 
today for test data and details! 


“The Heart of the Lighting Industry id 





Fiveresce Lamp Boltosn 2950 NO. WESTERN AVE. CHICAGO 18, Ai USA. 


~ oe = xe 


“ fel 


ra sf 
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“YES BOSS, THAT NEW 
REFLECTOR GIVES US THE 


IGHTING WE HAVE ALWAYS 
NEEDED” 


Ideal lighting for shelving, 


bins, or stacks of cartons piled 


on either side of narrow aisles. 


1. Wide spread of light downward and outward to 
each side of aisle. 


Provides lighting for upper shelving. 


Has eye shielding feature because of lower light 
cut-off angle at each end of reflector. 


QUAD Aisle Stock Reflectors are accurately formed of 
heavy gauge steel, porcelain enameled with ground coat 
and two white coats inside and outside. Four interchange 
able styles of QD socket-fittings are available in keyless 
or pull socket types. All fittings are cast aluminum and 
threaded to take '2-inch pipe except units designed for 
outlet box mounting. Because of their construction, these 
units maintain their original effectiveness over years of 
service. You'll find that this modern unit will get full cus 
tomer approval 


QUADRANGLE MFG. CO. 


} 


e 


PEORIA 31. CHICAGO 7, ILL. 


Industry-Wide Programs 


NWB on Road to 
1959 Campaign 
NEW YORK—The Nat 


Chicago Initiates 
Lighting Program 
NEW YORK—The 


Educate 


e Carry-on a 
lighting plar 
ments out 
neg Bur 
Institute 


How Many Customers? 


Ihe electric industry’s custome: 
total exceeded S$ million in 195 
with almost 1.2 million new customers 
added during the year. Estimate for 
1958: one million more. 
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Pennsylvania's 


Turnpike... 
Model for 
Modern Motoring 


When the Pennsylvania Turnpike opened 
it was the first modern highway of its kind 
East. Since then, it has earned a reputati 

a model super-highway whose 


free flow of traffic with a low 


One of the requirements for the Turnpil 
interchanges, approaches and portal 

an electrical system of the highest qual 

why Phelps Dodge building wire and rubber 


insulated, neoprene-jacketed cable was instal 


For 17 vears, this wire and cable has been giv 


the Turnpike dependable, trouble-free services 


On every wiring job where top-quality performai 
expert workmanship and experienced 
are called for, it pays to rely 


vou? Phelps Dodge 1LSIU? 


PHELPS DOOGE COPPER PRODUCTS 


SALES OFFICES 


eve 
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INDIVIDUAL PROTECTION STATIONS 


SAFELETS 


now available with a wide variety of 
receptacles and circuit breaker ratings 


The Heinemann Safelet is a compact unit that neatly com- 
bines circuit-breaker safety with plug-in convenience. It has 
hundreds of applications, can be used for the individual pro- 
tection of power tools, fractional horsepower motors and 
almost all general appliances 


Now you can have the Safelet with any of a large number 
of receptacles, single and duplex, in twist-lock, polarized, “T” 
slot and other styles. 


And now you can have a wide choice of circuit breaker 
ratings: from 6 to 50 amperes, at the most commonly used 
a-c and d-c voltages. 

The Safelet enclosure is made of 16-gauge steel with an 
attractive grey hammertone finish. Units are available for 
either flush or surface mounting. 


Of course, the circuit breakers used are Heinemann 
breakers . . . long accepted by the electrical industry as the 
standard of performance. 


For full details, send for Bulletin 1000 





ELECTRIC COMPANY 


152 Plum Street Trenton 2, N. J. 





Distributors Get 
Achievement Award 
SAN FRANCISCO A new mer 


chandising aw; or the electrical 
industry, th 1 annual Thomas 
Industries chievement Award,” was 
electrical dis 
NAED Con 
» DY Thomas 


Ward Frederick 
Thomas Indus 

eve, is one 
merchandising 


“ ho 


Keller 
Fairmont 
£ day ol 
Others will 
The full list 
I tne iward 
follows 
Irving P in Bean’ Electric 
Compa! Seattle Wash 
J. I. Brockma Brockman 
Supply Co Sarasota, Fla 
Ira M 
ply Compa 


c Com 
New York 
at Graybar 
ida: Seattle 

City 


Iluminating 
hicago Illinois 
Incandescent 
sco, Calif 
International 
yany, San Fran 
Cisco all 
W. B. Cuper, Morley Electric Sup 
ply Company. Inc., Clearwater, Fla 
( P. Andrew, Noland Company 
Inc., Newport News, \ 
J. M Vilett. Northland Electric 
Supply Company, Minneapolis, Minn 
H. E. Rasmussen, Peerless Electric 
Supply Co., Indianapolis, Ind 
Continued on page 80 
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FITTINGS 


Durability of They te ¥™ 
% Outstanding Design —_ 
Roominess for wiring | i? Dee «RED @ DOT Conduit Fittings are 
* , fer By available in this wide assortment: 
% Flat backed for snug fit 
interior obstacles Threaded for heavy wall 
% Ne or f ak aad iaaineee 
% Adaptable to every use. | 
ae Set-Screw for thin wall 
% Smoother finish inside and out conduit (EMT) electrical 


metallic tubing. 


— Series ‘A’ up to 4’ 


Reaso DoT guarantees better fittings: Series “B" up to 2” 
ns why the RED 


Covers available for both series. 


a Send for New illustrated Catalog 
A special alloy is used on these die cast fittings to of complete RED ® DOT Line. 
insure added strength. In our design we have given 
points of stress extra heavy wall sections so that they Sold only through Author- 
will stand up under the toughest conditions ized Electrical Distributors 


Light weight aluminum makes them easy to handle; 
inside roominess and absence of lugs makes wiring 
and splicing easier. Precision threading for ease of 
assembly — a special feature found only in the 
Red @ Dot Line — puts these fittings in a class 
by themselves. 


Engineered design, and a smoother lacquered finish 
both inside and out combine to make these fittings 
superior. The flat back feature enables them to hug a 
wall or ceiling. 


3OSTON 
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NEW 


TSA-47 time switch 
gives you extra features 
at no extra cost 


SEE YOUR LOCAL ELECTRICAL DISTRIBUTOR a at 
| Graybar oves 
FOR ALL YOUR TIME-CONTROL NEEDS ~~ condle st 


} . fp i AGW 
1 distributor has a complete line of . CH . U 


-essories. What’s more, he is fully qualified 
ur specific 
i ie 


require- 
I r applications. 

r, if mor nvenient, 
ict your nearest General Electric 
ratus Sales Office 5 


e conve 


Progress /s Our Most /mportant Product 


GENERAL (96) ELECTRIC 
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ALLED FAST 
TO LAST 7°’ entrance mast Kits 


better from top to bottom 











HIVE GOOD REASONS 


er service entrance head 


e Synroflashing 














Specify B-I when you buy! 


> [ndustries | 
i where the new ideas come from 
DUBUQUE, IOWA 
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ra 


ty 
N 


; 
* 
' 


conduit threading that's easy to 





Capacity: 4%" to 2’ Conduit, up 
to 12”’ With Geared Tools, /4"’ 
to 2” Rod. 


Customers like this extra handy RIGID 200 that 
pays for itself fast . .. does more work in less time. 
Handy integral folding legs and tray mean easy 
carrying, faster set-up, extra rigidity. 


Guaranteed no-slip Speed Chuck grips tight 
forward or reverse. Replaceable insert jaws can be 
changed in seconds. Three-jaw rear centering work- 
holder gives extra support, keeps conduit or rod 
turning straight for true threads. Base has handy 
tool hanger and conduit benders. Can be bench or 
truck mounted. 


Riteaip designed variable speed motor, that’s 
reversible at bump-proof recessed switch, has 
plenty of power for up to 12” geared tools. It pays 
you to stock and sell the time-saving Rita1D 200. 


Government to Buy™ 
Copper for Stockpile 


NEW YORK—The U.S. Govern- 
ment formally announced the proposal 
that it would pull as much as 150,000 
tons of copper off the market by buy 
ing it for the Federal stockpile. The 
plan was disclosed by Interior Secre 
tary Seaton, who said he would seek 
Congressional authority to spend 
$82.5 million on a one year program 
to buy domestic metal at the market 
price, with a ceiling of 2 cents a 


pound 


Repercussions 


Customer smelters jumped thei 
copper price a full penny to 26 cents 
a pound (they produce copper from 
scrap, and turn out 10 to 15 of the 
countrys red metal). The increase 
also pushed the custom quotation a 
cent above the 25-cent-a-pound price 
that the large U.S. mine producers 
have been maintaining since January 
[his seems to indicate, that the pro- 
ducers would maintain this level until 
there was a solid rise in demand 

In recent weeks when smelters 
were charging less than the producers 
it was the custom concerns who were 
reporting “quite satisfactory demand.” 
Now it's the producers who are re 
porting “good” demand. However, one 
U.S. mine executive stated that his 
concern would make no move to raise 
its copper price until it was sure that 
the metal it was selling was actually 
being used, and not merely going 
into the inventories that are now 
figured to be at rock-bottom. This 
is a hedge against possible later price 


rises 


Up and Down Industry 


The price of copper has plummeted 
from a record high of 46 cents per 
pound in 1956 to the current level 
of 25 cents per pound. Prices have 
halved—-stocks have more than dou 
bled. It’s been termed an_ industry 
with a violent up and down physical 
condition, and experts have a number 
of suggested cures that may stabilize 
the future ‘a 
@ Diagnosis— There are many reasons 
for the current condition of copper 
All boil down to: Too much supply, 
not enough demand (always add up 
to falling prices) plus minesite labor 
troubles. 


e Cure-Alls—Producers, distributors, 
consumers—all have a big stake in 
any decision involving copper. The 
bombardment of cures suggested by 
industry and government range from 
tariff boosts to having the entire cop 
per supply rather than a small fraction 

Continued on page 84 
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FEATURES 


roDer-ta-lali-t-te Mtb (1 el © 
Foie -t-\i-)malelioiialem oleh fe 





Patented Feature — Wings 
butt together forming a truss 
rather than bearing against the 
bolt and permit easy tightening 
even under load. 


Other DIAMOND Quality Features 


+ 


4 bright zinc plating, corrosion and rust resistant 
entire length of bolt is threaded for use on thick 
or thin walls. 
choice of bolt heads; round, flat and, in popular 
sizes, mushroom. 
wide range of diameters, 4%” to 42”, lengths up 
to 6”. 
packed in strong metal edge boxes, 50 to box all 
sizes except %” and ¥2” which are packed 25 
to box. 
other lengths and different heads available on 
special order. 

Diamond Spring Toggle Bolts assure maximum strength, 
easiest installation. With Diamond Toggle Bolts — 
you're sure it’s secure! 


Wings hold at set angle. 
A special anti-turning prong on 
one wing allows you to position 
wings at any horizontal or ver- 
tical angle and prevents wings 
from turning with bolt during in- 
stallation. Saves time, tempers 


Eye-catching Package 
Helps You Sell More 
Bright, colorful polyethyl- 
ene package holds two 
Diamond Toggle Bolts, in- 
creases attention at the 
point-of-sale. Complete 
instructions on package to 
assure every customer gets 
satisfactory results. 


Complete information and specific 
Spring Toggle Bolts is contain 
letin No. 7001. Write today 


DIAMOND EXPANSION BOLT CO., INC. 
500 North Avenue » Garwood, New Jersey 


Detroit, Los Angeles, New York, Ph 


Stocking Warehouses: Atlanta, Boston, Chicago, Dallas, Denver 


San Francisco, Seattle, St. Louis, Washington, D.C. Also, Montreal, Toronto and Vancouver, Canada 
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TV wiring._materials. 





Profitable for .... 
Electrical Wholesalers 


Increasing demand by the residential builder on the Electrical 
Contractor to supply concealed TV wiring with plug-in wall 


plates is providing new profits for the Electrical Wholesaler. 


Easy to handle with TeVco kits 





Convenient package at less than the cost of bulk materials 


There is a TeVco Kit containing all necessary materials to 
completely wire a home with the specified number of wall 
outlets. TeVco Kits are especially designed for the Electrical 
Contractor and requireno special tools or technical knowledge 
to in«tall concealed TV wiring in new construction. 


TeVco Kits are sold only thru Electrical Wholesalers 


r ple nftormatior 


Tel/eo INSULATED WIRE 108 Prospect Ave. Burbank, Calif. 


A HOUSE NOT WIRED FOR TV IS ONLY HALF WIRED 


Copper... 

nfinued trom page 8&2 
of output determine the price “Pur 
chasing Week,” a McGraw-Hill pub 
ication sees this for the copper 
future fura mom forces 


ji 
will 


irrenil ade 


son learned 


New System to Determine 
Needs in Lighting Found 
NEW YORK A new optical sy 


for determining the lighting re 
eing task Was 
t the first of 


rences Con 


society 

The new technique, whi 
the need fo! rat 
levels tor 
ized ligt 


sult of in eight 


H. Richard Blackwell, 
of Micl 


( pt ne psycn f 
Representative of the range of 
essar' } ng ? 1 
ny the 
the folk { 
e An increase 
the pr ntl 
yf 
{ N i x \ 
e An_ increase 
ommended 


to 60 n 


An increase— 
ommend 


ot 


An increase é d 
rom the present! ommended 40 
66 tootcandles 


ndustry 


In many instances, tial tests show 
that no modificatior ire necessary 
. rate nin lt to most dit 
ilt, the test results show footcandle 
requirements substantially yreate 
than the best in current use and tn 
some instances, valu well beyond the 
capabilities of lighting systems as wi 
know them today 
echnical committees are compl 


ing new recommended practices for 


publication in a revised edition of the 
IES Lighting Handbook, due to be 


released in January, 1959 
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Wire Strip; 


with the 


HYLUG KIT #11 


-~ 
SURNOY 
iy Lig 4 


Come and get ‘em a $3 95 tool FREE in every kit of 

all the features you've been looking for crimper and wire cu 
nose, wire stripper, the slickest bolt cutter you've ever seen 
handles that fit your hand like a glove. And what a bu 

250 one-piece HYLUGS packed in 3 Flip-Top boxes 18, 14an 
Flip them out as easily as you flip a cigaret out of its pack. This 
you don’t want to miss. Don’t wait all your local BURNDY d 
now he has kits in stock and will be glad to show them to ye 


HYLUGS in Flip-Top boxes come in 29 popula 


Items bought separately cost $11.45 


BURNDY, Norwalk, Connect 
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Lappin Electric Acquires 


SPEC G R \ Firm, Changes Name 
\ ® . MILWAUKEI Lappin Electric 
~~, ’ Milwaukee, Wis wholesalers of 


il equipment 


ition ot the 

piv Co Beloit 

; , i } { } th effective May | 

i Fa L ( of hranch div. to be call 
This symbol on G-E a of s & a 

t Municipal 


Specification Grade ecttic Supply, Walter F. Hilker 
Wiring Devices is you: 


rai man 
issurance of extra Tteatures 
i ae ; Marshall-Wells 
ror nanay Ins liarion ana Addresses Suppliers 
: DULUTH, MINN 


itista ervice 





A close look at the GE5191 Heavy 


continu ead 


Duty Flush Tumbler Switch will oe oe 


new 


show the high degree of quality s Cunselidation 


you can expect in all G-E Specifica- that the 
tion Grade Wiring Devices. 

Switch totally enclosed in sturdy, 2-piece Tex 

nlite” housing installs in standard sectional 


switch box 


Large contact areas and carefully designed 
leverage mechanism with kickoff feature, assure 11 n GwWal listribution 
positive action easy operation and long life entral at acinc rthwest 
ll have 
Plaster-cleaning mounting screws thread easily Thompson 
t 
nto clean or plaster-clogged box ears, and are : , Wells ¢ otal 
1 yn of rsha 6 oO wit! 
extra-long (7 to simplify mounting when box varehou - uluth. St. P 
wa lOUSES } iluth iu 
is set deep in wall. Screws are plated to pre Billing . vering th ( 
vent rust, improve appearance, and assure f | 
: tint re e, and assure tral Northwes n Portland we will 
smooth turning They are held in the strap have the N rsh lls branch with 
by fiber washers (instead of loose in the box vareho n rtland and Seattk 
warehouses If rtland and cattle 


. all ready for mounting csntiitaa 8 anti. Nnnitieeees 
e Home Office-Operating Company 
Relationship—A need for change in 


me office, has 


Convenient back-wired pressure terminals pro 
vide strong, positive connections 

the fur rN 
20A-250V T-rated Single pole, double pole, and heen brough ibout partly by the pro- 
3-way in brown, ivory and locking-type switches oT } f consolidation ne letter 
Also available in 30A-250V T-rated switches ated n the futur the home office 
Listed by Underwriters’ Laboratories, Inc., meets ‘ vill concentrate on policy and 


Federal and REA specifications over-al anagemen t will supervise 








the buving o n chandise¢ which 





“ans there will be an agreement be 
General Electric Specification Grade Wiring Devices contribute to a ins oie Wikies callin Be ch oper 
the best reputationsof the man who recommends or uses them. Choose iting company on the kev lines of 
from the high-quality G-E line for easier, more profitable, more merchandise to be carried. and the 
dependable wiring installations. key sources of supply 


General Electric Company, Wiring Device Department, Providence 7, ¢ Administration of Policy—The ad 


Rhode Island. ministration of policy will be in the 
nds _ of ach operating ympany 

*Reg. trade-mark of General Electric hand f each of uA | 
ing a greater degree of autonomy 
to each them. This means we will 


/) . d 
Progress /s Uur Most /mporrant Product ask you to work directly with the man 


agement and buvers of each of these 
companys located in Duluth, Port 
land and Louisville in presenting your 

Continued on page 88 
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DIAMOND PORTABLE CORDS 
in RED-D-Prene’ and BLACK DIAMO 
Portable cords for mill and plq 
signed with tough, oil-resistag 
(Mill Duty) neoprene shea 
dustrial Red for ready 
durable Black Diamond 


DIAMOND 
Small Diameter § 


Flame and moi 
DTW is thermg 
size lets you 
isting cond 
colors. U 


ang 


DIAMO® 

Cable ( 
May be 
to building 
places not s 
Listed by Unde 


DIAMOND DUF’ T 
Thermoplastic insulated 
metallic sheathed cablé 
and has excellent resista 
corrosion, fungus, abrasion. 


DIAMOND ABC Armored Bushed 
Flexible steel armored cable idea 

for general lighting and wiring in no 
proof homes. Two, three or four condué 


DIAMOND RANGE CORD SET 
Diamond three-wire range cord sets are 
36” long. Have rubber molded cap, molded 
on rubber jacketed cable — are complete 
with steel strain relief. UL approved. 


July, 1958—ELECTRICAL WHOLESALING 


» known for Reliability 
Performance and Delivery! 


Diamond Wire Products are accepted as being 
the best in the industry. A continuing program of 
production control, research and product 
development helps maintain this reputation. And when 
your order for a Diamond product comes in 


. the goods go out, promptly and with no delay. 


DIiAM ON D 


WIRE AND CABLE COMPANY 


Sycamore, Illinois 
Birmingham, Alabama 





LEvitTon 
SPECIFICATION (S000) GRADE 


EXTREME CARE: Every facet of these mag- 
n fe ent bt dings has been planned with 
r Jeta Financing, ar- 

truction are the best 

devotion to excel- 











EERREEL EA ia 


BUILDING: 200 2 
OWNER 
GENERAL CONTRACTOR 


D 
ARCH! Tec 4 
eu CECT RICAL ENGINEER 

i 


“ELECTRICAL CON TRAC TOR 


QUIET SWITCHES 


A full line of 15A and Heavy Duty 
20A AC Quiet Switches 


OWNER 
G ENERAL CONTRACTOR 
ARC wiTect 

ELECTRIC AL ENG INEER 


‘ELECTR ICAL 
CONTRACTOR 
a“ aM 





Marshall-Wells 


Effective Immediately 


Central Electric Supply 
Has New Building, Address 


PHILADELPHIA The ¢ 


‘5 { | 


Conference Spotlights 
Lighting Exposition 


NEW YORK 


Self-E.ducation 


The International Look 


A Market Plac« 
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SANE UIE MilUlola-t-fer-1ah am r-Vaa) of) 
are as much as 14% brighter 


Another reason why 


Sylvania Fluorescents give more light 
at lower cost than all other brands 


Advanced engineering makes 
Sylvania fluorescent lamps 
Superior in many ways~- 
makes light a better tool of 


productiontoincrease profits re 


SYLVANTA Lighting Products 


make light a better too/ for profits 





BRIDGEPORT, CONN Ef 
Ma ISR CFESCO I 


o 
GE Supply Announces 
r é Organizational Changes 


CONTROL:\GABLE 


. . TYPE $oO, U.L. 
ananet os . APPROVED Three Distributors 
CONTROL. Telsta Corporation reygiagd for quality Elected to NAED 
66 CertigiByrable C eee acne NEW YORK—NAED 
apycies, oy sont p 
ssket, is being mafuif@eture 


TELSTA CORPORATION 


of Redw J alifornia. CORMPMRicat 
panie all the | lectric (HE the 
proach to mechanized cable { a ; 
Cert fied Por ait > nt ible 


the lif 


Wehle Electric Co., 
Starts Third Expansion 


BUFFALO, N. \Y 
B \ 


2 y ti 
ined for thi 

is Certified to « 

Neoprene for maxin 
Bronco 66 Certified Cables are 
Control Cables — port IENSS GS 
able, stationary, or 
shielded--are avail- 
able with from 2 to 


36 conductors. Write oS i 
for complete data pee So Bronc 0 66 Certified 


synchr 


‘Ss the mswer 


MANUFACTURER EXPANSIONS 





S] LOUIS Davy-Brite Lighting, 
Inc., h 1 al par I 
ram 
Miss 
Alte 


porter 





unde! 

xpanded | t trostatic quip 
ment \ production 
will b " 
Sunnyvak fori iv-Brite 
plannir est lar lighting 


LOO In 


fixture up to 400 
peopk in vill ‘ ynstructed on 

40-acre t designe to permit ex 
pansion ordan vith the 


growth of 
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the new line... 
the full line... 
in boxes! 


The first name in fittings—is now your 
first choice in boxes! Many months of 
field work with contractors—elaborate 
development and engineering have 
underscored the launching of this major 
line in boxes. It offers every clean, crisp, 
quality feature you demand—clean 
knockouts, heavy-gauge steel construction, 
bright galvanize finish with anti-corrosive 
chromate protection. More than 
350 items fill out this new complete line 
including switch and outlet boxes, bar 
hangers and covers—everything to meet every 
one of your requirements. Be sure to 
specify Efcor—in boxes and fittings— 
you can’t buy better! 





SWITCH AND OUTLET BOXES 


ELECTRICAL FITTINGS CORP. - 37-50 57th St., Woodside 77, N.Y. 





You too can _ build MILWAUKEI Cutler - Hammer, 


Inc., Milwauke W 


LONG PROFIT SALES 


age distribut 


on Masonry Anchors oe 


Airborne Instruments 


with FRAAWWEL PRODUCTS 


Actual sales figures for an average size distributor, 
selected at random, show how his sales of Raw! 
Products increased. Six other distributors in the 
same city did equally as well. 


: 


OWwobhLoOKUObH HAL AD OKDWODaAR WOLKE NIIRAND 
NOADANVFUBADIUHION NOP UGAAHHDONDOKNVNUNr WW 
W 


bat 


No. | of a Series 


RAWL POLICIES BUILD 
VOLUME SALES and PROFITS 


aUaANODRPWUNDWIWUWO 


FPORNWUUONWUUSA @OYWO PBOAWHEUNAAVRONPOWOWSL 





UNAON AL N DWAUWUHFPHFPNDO NO 


ANNA NIHAUNFPWMOROAA OODaVD 


6 
2 
4 
3 
5 
2 
9 











FULL LINE of MASONRY ANCHORS and DRILLS 
AVAILABLE FROM ONE DEPENDABLE SOURCE 


We back up our distributors with quality anchors 
in all sizes. Individual inspection of precision parts 
is an important part of our production. That’s why 
we say “Don’t take chances with substitutes—there’s 
no such thing as “just as good” when anchors are 


being considered 


OaMORO 


nr 
UARWWORPONFPU®OORP® 


BNWNWAOrRPONW ARPA 


beh bbw OD! 
UWOUBPRPIOOUUOND 


ePmnN 


Hamn 
In our full line there are: 


1. Two popular product ked for by . 


: ‘ WILLIAMSVILLI N 
i) ugs d iwldrill . 
Rawiplus ind R Electric Products Inc.., 


» 


All other types in strong demand: Machine | formal operat 
Screw Anchors loggle Bolts Carbide electronic 
Drills, Lead Screw Anchors, Multiple Unit | opment of 
Anchors and Lag Screw Shields ment. The n 
Amherst Er 
part tS 


IAN a DWOW 
OOP BONN VABHWH 


~ 





AhROORAAWOO 


Exclusively designed inchors tor special 
purposes: Rawl-Drives and Rawl-Hamme1 


on 


& QOUVONFONNDS 
Ww Ou 


NY NUHRPOD 


sets 
SAN FRANCISCO—Federal Pacific 
Electric Co., hed panelboard 
SELL RAWL—tthe line that DOES THE MOST FOR YOU 


assembly plant 


=) 
“] C1@ > 


OAANMAWOUNN 


Ha~e you our latest catalog No. 557? servicing the state 
Oregon, Idah« 


W. W. Ma 


arHERAWLPLUG COMPANY, Inc. sain 


and ( i! 


n 








h 
POR A DORON DA 


ws 

Ww 

onv-a 

NWA AWUOOAWAOW 


PAA, PETERSVILLE ROAD NEW ROCHELLE, N. Y¥ a 
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NEW YORK—The Thomas & Betts | TO! EDO’s 
Co., Elizabeth, N. J.. has acquired the 


Kent Mfg. Corp., Newton, Ma M 
keting of Kent products will be | 
| | sion of the IT < 
onsistent I 
pian 
electric: 
the 
ld 
Badeau 
H. D. Bate 


1} general manag 


+} 
in 


NEW YORK—Xeelite Inc., 
Park, N. ¥ t 


MILWAUKEI ‘ I { Sola 
Electric Co., Chicago, h ee 
Basic Products Corp., M 


Revere Electric Mfg. Co., on a ter 
re uburb Niles. [ll Man 
irehousing  utiliz 


1() (MM) 


CHICAGO ILI The — 
Electric Co.. Chicago. Ill... has ’ 
nounced the opening ot new West 
Coast plant and warehous¢ 

inufact 

Calif 


CLEVELAND Kasco Industries, 
Inc., announced the opening of their 
) 


New York area sales office at 420 
Lexington Ave n New York City 


NEW YORK—The Amplex Corpora- 
tion has moved in to its modern, one 
story building on Glen Cove Road 
Carle Place, L. I 
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For Faster Turnover... More Profit... 
Stock TOLEDO’s Sour New Models 


TOLEDO’'S 


) 7 Ay / , 
(Malidy Mtchta 
BUILDERS OF THE WORLD'S FINEST PIPE TOOLS 


sXe) 8200) 


PIPE THREADERS + PIPE WRENCHES + PIPE MACHINES 


THE TOLEDO PIPE THREADING MACHINE COMPANY « TOLEDO 4, OHIO 
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IN THE NEWS 





pointed \ | 
ECONOMY, UTILITY ner agnosia 
AND CONVENIENCE — 


Edward Simmons 


NOW,— and for the life ; sal { 


tiles | 


ile ( \ Triangle 
of the building! Conduit & Cable Co., Inc., New 


presSwiteh 


Brunswick, N.J. H 


Kenneth O. Schneider pre 

nt, n facturin Appleton Elec- 
tric Co., Chicago, | Murray J. 
Mauritzen tah oO Schneider's for 


D 


r ’ y y y at ‘ ' : 
ighout t life of the building, “Pre 
“quality you can put your finger on”. 


Frank M. Ogden | n named 
manager, photo-miniature lamp dept 


Westinghouse Electric Corp., Lamp 
div., Bloomfield, N. J. Richie I. Wilson 
Ss now nvent« na ft 1wctK man 


f wr 
er oO 0 


John D. MacNamara has _ been 
named manager N Y district 
Weston Instruments, di on of Day 
trom, Inc. He will | ise all sales 
nd district offic tions for 
Weston in the New York metropolitan 
irea. Wendell E. Matchett is man 
ger, Chi » District. He will cover 
Illinois, Northern fiat ind Iowa 

For Complete Information, Write WIRIN 
Robert F. Dick h heen elected 


WIRING DEVICE to the board of director f Pyle- 
OFFICE AND WAREHOUSE ; 


LOCATIONS | National Co. He was rly vice 
Bridgeport 2, Connecticut president ft Illinors ool or} and 
State and Bostwick Streets | has heen in the mat ‘ } ynsult 


Chicago 7, lilinois 


37 South Songomon Street ing field for 15 


ios Angeles 12, Californie 
I w C homphaptctee: William L. Edmonds ice pres 
| x Son Francisco, Californie | 


TG Sedeus knnene ent, manufacturing, of the Daniel 


Woodhead Co., Chicago, Il! 
HIGHEST QUALITY a modhead Co 


WIRING DEVICES ¢ MACHINE SCREWS Scarborough, Ontario — F 
1160 Birchmount Road William J. Meinel has been elected 


to the board of directors of Progress 


DEPT. D BRIDGEPORT 2, CONNECTICUT 
Mfg. Co., Inc., Philadelphia, Pa 
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Richard F. Barnes h een af 

pointed manager, marketing, General 
Electric Co., General Purpose Con- | 
trol Dept. Bloomington, Ill. Fort DISTRIBUTORS TURN 
mal r of the company’s Low \ l ate 

Switchgear dept., Philad I 

“teem come $1,995 ELECTRIC MOTOR 

ted general manage! { > ; a 


Appliance Control dept., 


Wecrin tore CONTROL INVENTORY INTO 
A $2,975 YEARLY PROFIT ‘ 


John A. McGuire \ 
t of TI Powe lo 
James A. Lind, 


LL 
. MAGNETIC STARTERS COMBINATION STARTERS 
Robert W. Minett, IJr.. 
lent, marketin il men 
rd of directors of John C. 


} 


Ol 


Virden Co., Cleveland I H 


American Hor 


John J. Bahnak is sales mat ! is # 8 
he newlv established Mint lis 


t of Sylvania Lighting Products 


Tee 


Inc. Max E. Doney is assista 
manager of the Cleveland district 4 
George W. Ross is assistant district A 
cal manager in hica 
mem| ‘ cl , - 4 


PRESSURE 


DRUM PUSH 
CONTROLLERS SWITCHES BUTTONS 
Dave Russell has been promoted 
( production control managel I . . 
rciinnen Biechle Cotes Dirmingh Reasons Why More and More Distributors 
Ala ‘ 
Sell Furnas Electric Products 

David Marx is marketing and pro 
motion manager of Magni-Flood, SELECTIVE DISTRIBUTION—a minimum number of dis- 
Inc., Mount Vernon, N.Y tributor appointments in a given trading area 
QUALITY PRODUCTS—Furnas Electric Motor Controls 


are designed, manufactured and tested for superior per- 
formance and maximum service. 


Bernard J. Geerling§ has bee! 
named sales manager of Day-Brite 
Lighting, Inc., Palo Alt Calit 
Donald L. Sanders has assumed the PROFIT MARGIN—Distributors enjoy substantial advan- 
post of controlle1 tages selling to all classes of trade. 


2. . - nr tder 1 
Paul Stevert, vice president an *WRITE TODAY FOR FREE PORTFOLIO 5412 
eneral manager of Sievert Electric for full information on these advantages. Furnas 
Co., Chicago, Ill, was elected pres! Electric Company, 1069 McKee St. Batat ia, Illinois 
dent of the National Industrial Service 
Association, Inc. 


Aitced 1, Berks hes been appointed FURNAS ELECTRIC COMPANY 


seneral sales manager, specialty prod 

ucts dept., for Westinghouse Electric BATAVIA, ILLINOIS \ 
SALES REPRESENTATIVES IN ALL PRINCIPAL CITIES 

' 


Supply Co.’s apparatus and supply 
agivision one ein 
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NOW — AN ENTIRELY NEW CONCEPT IN 


watertight 


service entrance 


connectors 


THIS exclusive M&W fitting introduces a new 
high in simpl fied installation. The hex-nut cast- 
ing compresses the neoprene gland directly into 
the hub of the meter socket. This permits a 
faster, easier installation. The conical metal 
sleeve gives ample take-up around the cable 
prevents cable-twisting, and makes a more 


adequate seal with neater appearance 


New HNS-23 M&W Connectors save time 
cut costs, provide ONE connector to handle ALL 
sizes of 100-amp rated cable. Write today for 
sample fitting, prices and details 


Non-Water-Tight Connectors Ground 
Entrance Mast Kits 

Service Entrance Caps, Straps and Sill 
Plates BX and 


Clamps Service 


Romex Connectors 


The M. &W. 


EAST PALESTINE, 


EXPLODED VIEW 
shows hex-nut casting 
which compresses into 
threaded meter hub 


INSTALLED VIEW 
A neater, water-tight 
seal at lower cost 


ELECTRIC MFG. CO.., Inc. 


OHIO 





Lowest price on the market! 
are MUSI-TALK 


RADIO 


INTERCOM 





SYSTEMS 








Volume sales permit the sale of 
MUSI-TALK at a price lower than ever 
before! MUSI-TALK enjoys immense 
popularity with builders and con 
tractors because it is the “big extra 
sales Clincher” in a house. Installa 
tion kits and electronic kits may be 
purchased separately saving % on 
Original investment, eliminating 
warehousing problem 





e 6-Tube, trouble-free, printed circuit radio 
e Direct remote-to-remote communication 
© Remote stations can originate calls 

© Smartly styled in brushed copper 


Complete MUSI-TALK system consists of installation kit IK 
(plaster boxes, 200 ft. of wire and hardware) and electronic 


kit EK(1 master 


control,4 indoor remotes and 1 door remote 


Master plus 5 remotes e 95 
List Price ONLY 


FANON |=] HS = om a. i [ome of o Baa |. [ox 


MFRS. OF “FANFARE” INTERCOMS AND PHONOGRAPHS 
98 BERRIMAN ST., BROOKLYN 8, N. Y. 
in Canada: Active Radio & TV Dist., 58 Spadina Ave., Toronto 


HOWARD H. ROSENHEIM 


Correction 


A. L. Nolan h 
Bull- 


Dog Electric Products Co. 


tit] 


You'll be happy 
selling 


KNOPP 


Voltage Testers 





Patented Prod- Mount 


@ More user-value at Less Cost— 
means more turnover for you at geod 
profit margins 
Five Safety Features— 
Knopp Veleane Testers sell themselves 
@ Rugged, Reliable— 
build goodwill and repeat sales for you 
Tell if circuit is open or closed; magnitude 
of voltage between 110 and 600 a-c or d-c, 
pure or rectified; 25 or 60 cycles. 
Two models. Free Sales Aids. 
Write today for full detalis. 


KNOPP INC. 


Founded in 1928 by Otfo A. Knopp under the 
name of Electrical Facilities Inc. 


ef ot et OO 


Dept. A-12 1307 66th St., Oakland 8, Calif 
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4 WESTERN 
Mi BRAND OF QUALITY 
M; presents a new product! 


Combination 200 Amp. i | 
Meter Socket and =f | 
SALES REPRESENTATIVES Circuit Breaker . a ) 


vce corp. cm, vv. WO. Service Can... 
Srentative for southern Cali ai with 2-100 Amp. Magnetic 
Hydraulic Circuit Breaker 


PIPE NIPPLES i " — ape: | | 
ee eeeeece ea ay | gaa | 


Raintight Construction 
g with 2’ Hub and Sealing Ring / 


Meter Socket with 

Either Circuit Breaker 

or Fuse Pullout Com- 
SI@W - |; bination. . Gepending 
Ti Aaa in |G on size. 


Yn" to 6” sizes 





close to 12” long 
HOT DIP GALVANIZED ™ 
Also available in wrought |"? | 


CIRCLE A-W PRODUCTS 


er 


; 
| ‘ i 
me / Hy 
‘ i ’ H , 
» ne! | 
. : i ey 
H fig d WieH 
aba: C is! 
440 i P. O. Box 1 Modesto, Calif 
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Combine Your 
Porcelain Orders 
with 
Mast Kits! 





SAVE 


Freight costs! 
Combine 

S"_) PORCELAIN 
PRODUCTS 
MAST KITS with 
wireholders to 
make prepaid 
shipments, 








Ie 
at > 


™. 


Send for Ye aw 
NEW Mast Kit ¥ 


Brochure 


Electrical Porcelain 
Since 1894 


Porcelain Products, le. 


at orre 


J. A. Weaver Co., St. Louis, Mo 
has announced the appointment of atrobe 
Specialty Electrical Sales Co., of Balti 
Phil idelph i, as ther rep kk ° 
: le trical 
bl 


Products 


Long Life 


re and 
resentatives for eastern Pennsylvania. 
southern New Je rsey Maryland, Dela 

ire, and the District of Columb 


] 


Federal Lighting Corp., ( 
! Arnold R. Lar 


Onn ‘ 
, Latrobe” Floor Boxes and Wiring Spe- 


ntucky cialties offer real economy in installa- 
tion and replacement costs 
Pass & Seymour 
intment of Keith I 


iti n the 


Their unique design, free of unnecessary 
parts, quicker installation and 
longer service 


means 


OBITUARIES 





John P. Martin 


ADJUSTABLE FLOOR BOXES 
bonded which 


ingle round 


Adjustable Floor rOx« are 
makes them fire ) come in 
or square bodies—als furnished in square 


single gang, two gang, three gang and four 


gang types 


Non-Adjustable 
Floor Box 

TAL os 

word in unique 
neat appearance, few 

i” Ameer ; ‘ 

Bel ; | Wh Le E est number of 
ti pUETEE : and least 
labor to install 


sents the las 


design 


parts 
amount 
re 
' in 
Insulator Supports 
rcelain or glass in 
framework 
holes + 


and 2 


Faste n p 


sulators ft steel 


is mad 


With a complete range of voltages and 
sizes, Continental Wire offers POWER 
CABLE in types V... AIA... AVA.. 

AVB ... SILICONE RUBBER .. . TEFLON 
TAPE .. . and VARNISHED GLASS TAPE 

for extremely high temperatures. For power 
cable with excellent current carrying 
capacities, resistance to oil, grease, 
corrosive vapors, moisture, os well as 


Latrobe 
4 Pipe or Conduit 
. Clamp 
This clamp 
’ with a double safety 
get P 
Ts } 14 +. | Two models—Right 
: Angle and the Par 
2 000 000 ’ allel support. Each model comes in | 
’ 4 Pave - to handle pipe r conduit thru 4 
Latrobe Products 
Non-Adjustable Floor Boxes 
Junction Boxes—Nozzles 
Pipe or Conduit Hangers 
Insulator Supports 
Cable Supports—Fish Wire 
Staple and Cable Clips 


INSULATED 
e out punching 
POWER CABLE re ; 
bite of case hard 
ened tool steel 
Gung fonny—-Gorey Peoes 
Pullman 
Menutacturing Co. 


high temperatures—-call 
CONTINENTAL, Wallingford 


Ccoz2f2s272€e728f al 
wZazre corporation 
WALLINGFORD, CONN. / YORK, PENNA. 


JEFFERSON TREET 


a 


1209-1215 


LATROBE. 
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NEW LITERATURE Seven Leagues Ahead » 


THERMADOR (‘iirc 





“Immersible Motors”—New 
ulletin No IIO0O descr 


in which immersible n 





oupled to pump 


llustratio 


Service Station Lighting 
NI she ' " 


The 5 , ; Wort Trorr) THE r r ary le 


THERMADOR 


MINERALLAC Ss eetenin Mach tae 


. — — 


“PULL-IN”’ ( 
a f the famous THERMADOR 


H 


COMPOUND) Sap oe toswesse's 


No. 100 


ms LISTED 
ccnee ss ae and 
Compoun? APPROVED 
by oi 
UNDERWRITERS Theres a OTHER PORTABLE HEATERS 


LABORATORIES i ln? i BY THERMADOR 


For Rubber, Synthetic, Plastic 
or ee Wires or Cables 
Approved by Underwriters Laboratories 
for lubricating wires and cables to facil- 
itate pulling them into conduits Ni t in- 
jurious to wire or wire covers. Free of 
objectionable odors. White in color. Will 
not drip or run. C onvenient pint, quart 

2 gal., gal. and 5 gal. cans. Available 
through your electrical jobber. 


MINERALLAC ELECTRIC COMPANY 
25 North Peoria Street, Chicago 7, Illinois 


MINERALLAC 
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THERMADOR 





Underfloor Distribution—Brand new 
booklet The Color Code System 
illustrates in color, the company’s new 


i Y 
Com ine our underfloor electrical distribution sys 


tem. Designated Catalog No. GD-101 


Mast Kit Orders it contains specifications, descriptions 


installation procedures and = sugges 





° tions, and a junction box orientation 
with chart. of the firm’s complete line of 
under floor duct. Plus feature is “Other 


Gateway Products in back of il 


Porcelain! tongs Ahi seMaed se ogdgroe 


i. a MODEL 
Cavo 
SRM-18 
Wiring and Hardware—New 26-pagc WIRE MISER 
catalog covers firm’s line of engineered 


wiring devices and electrical hard 

ware Ranging from standard Or gives you fast wire measuring 

weather-proof receptacles and switches service and guaranteed accuracy 

of all types to T-boxes of different de 

sign. Also included: plain and assorted Takes wire, rope, cable or other flexible 

type switch plates and lighting equi; materials up to one inch diameter. Will 

ment. Perfect Line Mfg. Corp., Hicks not tip, yet light and portable. Rigid 

ville, L.I., N.Y welded construction. Meter reads up to 
1,000 ft.; instant zero reset. Wire Miser 
is a proved profit-maker for fast dispens 

Electric Speed Tools New catalog fea ing of cut-lengths of heavy, bulky wire 

tures complete 1958 line of portable or cable. Used by hundreds of leading 

electric “SpeedTools” for the profes wholesalers, contractors, manufacturers 

sional craftsman and the do-it-your 


> 


self trade. Named catalog 28. it in 
‘ludes illustrations and specifications 
sanenetel wane ; @ specilicatior MANUFACTURING CO. 
1984 ; + 1933 on tools and accessories for home and Box 923, 
r ; trade crafts Thor lool Power Co Mt. Union Station 
Alliance, Ohio 


WEW FREE CATALOG. Write for copy today. 


Prudential Plaza, Chicago, Ill 





SAVE Freight costs! a 

Combine PORCELAIN every conceivable 
PRODUCTS WIREHOLDERS type and size of 
with mast kits to make | ELECTRICAL WIRE 
prepaid shipments. and CABLE 


A complete, quality line of 
secondary service materials IMMEDIATE DELIVERY 


ELECTRIC SUPPLY 
DISTRIBUTORS, JOBBERS 
WANTED FOR 


ELECTRIC 
HEAT LINE 


| Choice protected territories open 


+--+ - +--+ Hj 


WRITE « WIRE + PHONE 


} for fast moving electric heating 
line. Products include baseboard, 
wall heaters and _ thermostats. 
Baseboard heaters by this Western 
manufacturer outsell every make in 
the Pacific Northwest. Get com- 


EASTERN ELECTRIC 


Sales Company 
3000 W. Columbia Ave. 


Electrical Porcelain Phila. 2 | P Pa. 
Since 1894. 
POplar 9-0400 


Porcelain Products. Inc. TELETYPE: PH 913 


carty ono 


plete information—write today to 


SWAN MANUFACTURING CO. 
1801 West 26th Street 
Vancouver, Washington 

or call E. W. James, Sales Mgr. at 

OXford 3-2505 in Vancouver 
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SALES AIDS | 





[rade Service Publications, Inc., C} 
New, illustrated trade book de 


Westinghouse Electric Corp., B 
NJ New series of pocket 


Sylvania Electric Products Inc., N: 
York Elect lamy hon t 





Stringer Safety Equipment 


Our 15th year serving 
The Electrical Industry 


gjiint Z —< j 
. | 


PP Nemrees & 
yas 
yee ae 


Sold through the Electrical Wholesaler 
Attractive discounts The finest and 
safest you can buy. Write for new 


catalogue No. 15 


UTILITIES SAFETY 
SUPPLY CO., Inc. 


Lee’s Summit, Missouri 
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U.A. ‘“SEALFLEX”’ 
Synthetic Covered — Liquid-Tite 


FLEXIBLE CONDUIT 


with 
Copper Wire 
Ground 
UL Approved 





Complete particulars in Catalog EPB-4 


Write for your copy 


. 





US" Quality ... ALL METAL FLEXIBLE HOSE PRODUCTS 
UNIVERSAL METAL HOSE CO. 


2107 South Kedzie Avenue, Chicago 23, Illinois 


SAFETY SWITCHES 
That Meet the New NEMA Standards 


KNIFE BLADE INDUSTIAL 
FUSIBLE AND NOT FUSIBLE 





30 
TO 
1200 
AMPERES 











FULL INSIDE 

DIMENSIONS 

1 TO 5 FOOT 
LENGTHS 








WIRING TROUGHS 
With Knockouts and Without 
A COMPLETE LINE OF FITTINGS 


\ADSWOR 


AFG CO 


SERVICE EQUIPMENT 
A Fusible Device for Every Need 
DRYER — RANGE — WATER HEATER 





HEATING PANELS — AIR CONDITIONERS 


30 
TO 
200 
AMPERES 








SINGLE — 
DOUBLE POLE 
AND 
SWITCHING 
NEUTRAL 
15 to 50 Amps. 

THERMAL 
MAGNETIC 


QUICK 
MAKE & BREAK 











““E-Z-RED”’ 
CIRCUIT BREAKERS 


40 to 210 Amp. Enclosures 
INDOOR & OUTDOOR 


H Checleic 


E 





ELECTRIC HEATING 


@ Ra-Grid glass panel 
furnishes 700 watts 


of radiant heat. 


Beautiful two- 


nish — silver 


This beautiful API Radiantglass No. 2200, the n 
all bathroom heaters, turns pennies per hour into mi 
Thermostatically controlled, it features t 
electric shaver outlet right in the cont 

Wr te today 


on the complete API R 
electric heating equipment. 


ALLIED PRECISION INDUSTRIES, 


425 STEVENS ST. , GENEVA, 


for full 


INC. 


ILLINOIS 











for Radio, TV, and Electronic Technicians! 


@ eee Lhey order 


— 
Xcelite Customers won't compromis 
Xcelite—and come back for Xcelite 


Satisfaction means more Sales and | 


- « - Customer 


' 


’rohits for you! 





Sell Xcelite Tools... Preferred by the Experts! 


>» @ od 5 Oe ee ais 
ORCHARD PARK , NEW YORK 


Canada: Charles W. Pointon, Ltd., Toronto THE EXPERTS 


PREFERRED BY 


NEW PRODUCTS YOU CAN USE 





Locking System 


Operat 
locked 


ind other 


Pat. No. 
2632356 


NO BEND e NO SQUASH 

A MUST for Electrical Men 
MAKE YOUR PURCHASE OF STAPLES FROM THE 
ORIGINATORS. AND N INFRINGEMENTS ON 
ANYONE'S PATENT. THE GREATEST IMPROVE 
MENT FOR THE BEST STAPLE IN 30 YEARS 

FREE SAMPLES ON REQUEST 

@ Sold by Leading Electrical Wholesalers— 


THIEL TOOL & ENGINEERING CO., INC. 


1417 N. Market St. @ St. Louis 6, Mo. 
BAR SOLOS 
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Storage Racks 
/ Ra ( ry \ 


i [ # i 
Automatic Ladder Leveler 
inder irchitectural Steel P 
/ Jackson, M 


Gone (Electric) Fishin’ 


The push-button world is even mak 


worm turn. Modern day fisher 


ind. When the current 
h the ground probes, the 





Type RR 5000 & 15000 Volt 


Which is one of the many eee ae 
carried in our Chicago Warchous 


| 
Also all types of Power, Control Barve C 
and Communication Cabl 
Let us supply your wire requirements 
UNIVERSAL WIRE & CABLE CO 
2915 N. Paulina Street 
Chicago 13, IIlinois 


Stocks carried in Houston 
and Los Angeles 


July, 1958—ELECTRICAL WHOLESALING 





CLASSIFIED ADVERTISING 


SELLING OPPORTUNITIES 


LINES WANTED POSITIONS WANTED 
BUSINESS OPPORTUNITIES 


UNDISPLAYED RATES | 
minim lines. To figure ad r oO | 
| 

| 

| 


AGENTS WANTED 


DISPLAYED 





vance payment nt average wo sal 


) An advertising inct 





Send Ew ADS or Inquiries to Classified Adv. of ELECTRICAL WHOLESALING 
O. Box 12, New York 36, N. Y., for August issue closing July 11th 











MFRS. REPS. 
WANTED 


SUPPLY SALESMANAGER 
“in Pal 
| Several important territories open to 


P 


aggressive reps. Leading manufac 
turer of electric heating equipment 
Inquiries invited 

Write Stanley B. Aronson 
Berko Electric Mfg. Corp. 


212-40 Jamaica Avenue 
Queens Village 28, New York 


Available at Booth 308, 
during NAED Convention 


R & R ELECTRIC, INC 


| 


STARTING NEW 
MANUFACTURERS SALES AGENCY 
w tact trical Wholesa { large cha 
Texa kla ‘ Arka Want reputable 
Heatir Controls, W 
A L McDONALD COMPANY 
4930 Rock Port Dr., Dailas 32, Texas 














BIR OE | WE HAVE THE FOLLOWING TER | 


scone oO fOU NEED GOOD CONCENTRATED | | —-RITORIES OPEN FOR EXPERIENCED 
Established representative with office and war AND AGGRESSIVE  SALESMEN. 

KANSAS, NEBRASKA, IOWA, MISSOURI, 

NORTHERN ILLINOIS, MICHIGAN, 10 
SELL CABLE AND CONDUIT FITTINGS 
FOR ESTABLISHED MANUFACTURER. 

IN WRITING GIVE COMPLETE RESUME OF EX 

PERIENCE, AND FIRMS NOW REPRESENTING 


RW-8195 Electrical Wholesaling 
Class. Adv. Div., P.0. Box 12, N.Y. 36, WLY 


cthnininliinaiaiaaiaiaaaaial ae 


| =z: ~ 
7 





POSITION VACANT 





Sales Manager wanted—By midwestern manu 


TERRITORY MGR. WANTED 


M ‘ te f Established Mf 








SELLING OPPORTUNITIES OFFERED RW-8163 Electrical Wholesaling 
| 68 Post St., San Francisco 4, Calif | 





Manufacturers Representative Wanted Outlet LL 


ee -_ — ———ee —_ 
\ MANUFACTURERS REPRESENTATIVES WANTED 
Wanted Salesman to sell our low priced fa oa ~s oat oh e - — ae y Ae pa ig et 
Cord R etc for Cincinnat 


Louisville and 


jianapolis area 


RW-8254 Electrical Wholesaling 


POSITION WANTED 
520 N. Michigan Ave., Chicago 11, Ill 


| 








Will devote 





exclusive effort San Francisco area 





Whok , TWO GOODWILL WINNERS 
CLUE PRINT MEASURTE ELECTRICIANS KNIFE 


SELLING OPPORTUNITY WANTED 


mprinted with your advertising 


GERSON CO. 
49 DEERING ROAC 
MATTAPAN MASS 


Your business can be better in Oklahoma with a 


W CUnningheam 6-146 





= 


Your Inquiries to ; dibeniibins Will Have Special Value... 





— ORIGINAL ARROW CONDUIT DESIGN 
EE NOS TA RTT 


SLICES MOUNTING TIME TO SECONDS! 


ARROW CONDUIT'S 


“Y-SLOT” COVER 


— for single devices 


ideally suited 
for repair jobs 


-Fits All 4" Sq. Boxes 
in ANY POSITION... 


Horizontally 


or Vertically 


to be shifted 


Write for complete dat 


Skill & Experience 
active ingredient 
| Arrow pr 


ARROW CONDUIT 
& FITTINGS CORP. 


129 30th Street, Brooklyn 32, N.Y 


OUTLET BOXES 
NG BOXES 
VERS 
SUPPORTS 


Soles Representatives & *Werehewse Stocks “ATLANTA GA 
* BALTIMORE MD + “BIRMINGHAM, ALA + *CHICAGO 
HLL. * “CINCINNATI 37. OMIO * DALLAS, TEXAS * 
“DETROIT 2, mic MC * “KANSAS 
CITY, MO. * "LOS ANGEL + "mam! FLORIDA 
° * MEW YORE CITY, MY. * 
MEWTON CENTRE MASS. + "PHILA PA © SICHMONO 
VA. * ROCHESTER, WY. © *SEATTIE, wasw 





ADVERTISERS’ INDEX 


Advance Transformer Co. 73 
Allied Precision Industries, Ine. 102 
All-Steel Equipment, Ine. 21 
Amprobe, A Div., of Pyramid 
Instrument Corp. > 
Appleton Electric Co. 
Arro Expansion Bolt Co. 70 
Arrow Conduit & Fittings Corp. 104 


Second Cover 


Blackburn Corp., Jasper 
Blackhawk Industries 
Bryant Electric Co., The 
BullDog Electric Products Co. 
Burndy Corp. 


Bussmann Mfg. ¢ Fourth Covet 


Carol Cable Co., Div. of the 
Crescent Co., Ine 
Cirele A-W Products 
(Alwah Mfg.) 
Circle F Mig. Cs 
ircle Wire & Cable a Subsidiary 
I 


"asco Corp. 


of Cerro de 
onduit Nipple Mfg. Co., Div. of 
Pittsburgh Nipple Works, Ine 
Conduit Pipe Products, Co. 
Continental Wire Corp. 
Cornish Wire Co., Ine. 
Crescent Insulated Wire & Cable 
Co. 
rouse-Hinds Co. 


utler-Hammer Ine 


Diamond Expansion Bolt ¢ 
Ine. 
Diamond Wire & Cable Co. 


Eastern Electric Sales Co. 
Economy Fuse & Mig. Co. 
Electric Tube Products 
Electrical Fittings Corp. 
Electrical Wholesaling 


Fanon Electrie Co Ine. 
Fullman Mfg. Co 


Furnas Electric Co 


General Cable Corp 

General Electric Co. 
Apparatus Sales Div. 
Wiring Device Dept. 

Guth Co., The Edwin F. 


Heinemann Electric Co. 
Henderson-Hazel Corp. 
Hubbell Inc., Harvey 
lHivkon Mfg. Co. 


1-T-E Circuit Breaker ¢ 


Jefferson Electric Co. 
Jenkins Brothers 


Knopp Ine. 


Leigh Building Products, Div 
Air Control Products, Ine 
Leviton Mfg. Co Inc 


MA& W Electric Mig 
Mason Co l I 
Minerallae Electric 
Multi Electric Mfg 
Murray Mfg. Corp 


National Price Se 


Okonite Co The 


Varanite Wire & Cable Div 
Essex Wire Corp 
Phelps Dodge Copp. Products 
Corp 
Plymouth Rubber ‘ Iie 
lhird Coy 


Produet- 


Quad u le Wi ( 


Rawlplug to Ine Thee 
Revere Electric Mig. Co 
Ridge Tool Co.. The 
Rome Cable ¢ ory 
Roval Electric Corp 


Sola Electric ¢ 
Sperti Farad Ine 
Square D Co 

Swan Mig. (x 


Sylvania Electric Pro 


Is vo Insulated W ire 

Phermador Eleet’l. Mile. Co 

Thiel Tool & Eng. Co.. Ine. 

TPhomas & Betts Co The 

Thomas Industries Live 

Doledo Pips Thre iding Vac hine 
Co. 


Universal Metal Hose Co 
I niversal Wire & ¢ thle lo 
Ltilities Safety Supply Co. 


Virden Co john ¢ 


Wadsworth Electric 
Ine... The 
Weaver Co. J. A 
Western Insulated V 
Whitney Blake Co 


Xcelite Ine 
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SLIPKN OT there’s waste and extra work in 
trying to tear plastic tape... 


Aolyes 


but not when you use the exclusive 
new SLIPKNOT Cutter, packed free* 


uith every 66’ rollof new 
SLIPKNOT #7 Plastic Electrical Tape 


Try wt today. 
PLASTIC 


ELECTRICAL 


. TAPE } SOLD ONLY 
SLIP, THRU 

RECOGNIZED 

WHOLESALERS 


PLYMOUTH RUBBER COMPANY, IN( 


Makers of SLIPAKANOT FRI TION TAPE 


DIVISION 10 CANTON, MASSACHUSETTS 





“Fusetron dual-element fuses protected 


Vt.. réchkerwmanu coutinueds . 


() terry r) } rri 


FOR LOADS ABOVE 600 AND UP 
TO 5000 AMPS. — USE BUSS Hi- 
CAP FUSES! “ 


DON'T RISK LOSSES 


150 motors against burnout when a 


hurricane single phased our primary 


line’. e e EDWARD A 


For more information 


Bussmann Mfg. Division, * 


INCREASE YOUR SALES BY SHOWING CUSTOMERS HOW 
FUSETRON FUSES PROTECT MOTORS AGAINST BURNOUT 


The condensed message shown above tells 


how Fusetron Fuses operated as intended to pro- 
tect motors from burnout due to single phasing 
It emphasizes the dependability of Fusetron 
Fuses, even under the most adverse conditions. 

This story—highlighting one of the “plusses 
of Fusetron Fuse protection—points the way to 
increased fuse sales for you. It is likely that you 
have customers and prospects who require pro- 
tection against single phasing ... whether or not 
it is caused by hurricanes. Show his message to 
them. 

Explain to your customers how Fusetron Fuses 
protect motors against burnout. Point out the 10 


Point Protection that is built into each Fusetron 


ANOTHER * 
OUTSTANDING 
DEVELOPMENT 
BY THE MAKERS OF 


INSTALLATION THROUGHOUT THE ENTIRE ELECTRICAL SYSTEM 


Fuse . protection that is available only from 
Fusetron Fuses 

Show your customers how Fusetron Fuses can 
help prevent costly motor repairs, motor replace 
ment, and lost production. Talk safety and sav- 
ings to customers, and increase your fuse sales 

put more money in your pocket 

A detailed story of how Fusetron Fuses give 10 
Point Protection is contained in the Fusetron 
Fuse bulletin in your binder. Refer to it often 
The story ts also available from the BUSS Fuse 
man in your territory. Call on him for sales help 
if you wish he’s always glad to lend a help 


ing hand 
BUSSMANN MFG. DIVISION 


McGraw-Edison Co 


ST. LOUIS 7, MO. 





